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1,026,732 CLASS A COMMON SHARES

________________

This prospectus relates to the redemption by us of your Class B Common Shares for up to an aggregate consideration
of 1,026,732 Class A Common Shares, par value $0.01 per share.  If you elect to receive Class A Common Shares in
the redemption rather than $10.18 per share, you will receive one Class A Common Share for each Class B Common
Share we redeem.  We will not receive any proceeds from the issuance to you of the Class A Common Shares.

We are registering the Class A Common Shares being offered by this prospectus in order to permit the recipient
thereof to sell such shares without restriction in the open market or otherwise; however, the registration of the shares
does not necessarily mean that any holders of Class B Common Shares will elect to receive shares instead of cash
upon redemption or that any Class A Common Shares issued upon redemption will be offered or sold by the recipient
thereof.

Our Class A Common Shares are listed on the American Stock Exchange under the ticker symbol "AMY."  On
October 10, 2007, the last reported sale price of our Class A Common Shares was $8.01 per share.

Investing in our common shares involves a high degree of risk.  See "Risk Factors" beginning on page 2 to read
about factors you should consider before electing to receive cash or Class A Common Shares in connection with
our redemption of your Class B Common Shares.

Our executive offices are located at 8 Greenway Plaza, Suite 1000, Houston, Texas 77046.

Neither the Securities and Exchange Commission nor any state securities commission has approved or
disapproved of these securities or determined if this prospectus is truthful or complete.  Any representation to
the contrary is a criminal offense.

________________

The date of this prospectus is October 31, 2007
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You should rely only on the information contained or incorporated by reference in this prospectus.  We have not
authorized any other person to provide you with different or additional information.  If anyone provides you with
different or additional information, you should not rely on it.  We will not make an offer to sell these common shares
in any jurisdiction where offers and sales are not permitted.  The information in this prospectus and in the documents
incorporated by reference in this prospectus is accurate only as of their respective dates of those documents in which
the information is contained, regardless of the time delivery of this prospectus or of any sale of our common
shares.  Our business, financial condition, results of operations and prospects may have changed since those dates
and may change again.
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CAUTIONARY STATEMENT REGARDING FORWARD-LOOKING STATEMENTS

Certain statements contained herein constitute forward-looking statements as such term is defined in Section 27A of
the Securities Act of 1933, as amended, and Section 21E of the Securities Exchange Act of 1934, as
amended.  Forward-looking statements are not guarantees of performance.  Our future results, financial condition and
business may differ materially from those expressed in these forward-looking statements.  You can find many of these
statements by looking for words such as "plans," "intends," "estimates," "anticipates," "expects," "believes" or similar
expressions in this prospectus and the applicable prospectus summary.  These forward-looking statements are subject
to numerous assumptions, risks and uncertainties.  Many of the factors that will determine these items are beyond our
ability to control or predict.

These forward-looking statements are subject to numerous assumptions, risks and uncertainties.  Factors that may
cause actual results to differ materially from those contemplated by the forward-looking statements include, among
others, those listed under the caption "Risk Factors" in our Annual Report on Form 10-K for the fiscal year ended
December 31, 2006 and, to the extent applicable, our Quarterly Reports on Form 10-Q, and any applicable prospectus
supplement, as well as the following possibilities:

• national, regional and local economic conditions;

• consequences of any armed conflict involving, or terrorist attack against, the United States;

• our ability to secure adequate insurance;

• local conditions such as an oversupply of space or a reduction in demand for the real estate in the area;

• competition from other available space;

• whether tenants consider a property attractive;

• the financial condition of our tenants, including the extent of tenant bankruptcies or defaults;

• whether we are able to pass some or all of any increased operating costs through to our tenants;

• how well we manage our properties;

• timing of acquisitions;

• our access to debt and equity capital;

• fluctuations in interest rates;

• changes in real estate taxes and other expenses;

• changes in market rental rates;

• the timing and costs associated with property development, improvements and rentals;

• changes in taxation or zoning laws;
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• government regulation;

• our failure to continue to qualify as a  real estate investment trust;

• availability of financing on acceptable terms or at all;

• potential liability under environmental or other laws or regulations; and

• general competitive factors.

For these statements, we claim the protection of the safe harbor forward-looking statements contained in the Private
Securities Litigation Reform Act of 1995.  You are cautioned not to place undue reliance on our forward-looking
statements, which speak only as of the date of this prospectus or the date of any document incorporated by
reference.  All subsequent written and oral forward-looking statements attributable to us or any person acting on our
behalf are expressly qualified in their entirety by the cautionary statements contained or referred to in this
section.   We do not undertake any obligation to release publicly any revisions to our forward-looking statements to
reflect events or circumstances after the date of this prospectus.

~1~
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THE COMPANY

We are an established real estate company that, at our core, are value creators who have delivered results to our
investors for 22 years.  We have elected to be taxed as a REIT for federal income tax purposes.  Our mission is to
build a real estate business with the potential to realize profits year over year regardless of market cycles.  Our
structure consists of two distinct companies, representing three synergistic businesses that provide earnings potential
from multiple sources.  First, we own an institutional-grade portfolio of Irreplaceable Corners – premier retail
properties in high-traffic, highly populated areas – which are held for long-term value and provide a foundation to our
FFO growth through a steady stream of rental income.  Second, our advisory/sponsorship business broadens our
avenues to capital and raises capital for a series of merchant development funds.  And third, as a real estate
development and operating company, we provide value through offering an array of services to our tenants and
properties, to our advisory sponsorship business's portfolios and to third parties.  These three business segments add
value to the overall company and, together, give us  the flexibility to achieve our financial objectives over the
long-term as we navigate the changing market cycles that come our way.

Our portfolio consists primarily of premier retail properties typically located on "Main and Main" intersections in
high-traffic, highly populated affluent areas.  Because of their location and exposure as central gathering places, we
believe these centers attract well established tenants and can withstand the test of time, providing our shareholders a
steady rental income stream.

As of  June 30, 2007,  we owned a real estate portfolio consisting of 50 properties located in 15 states.  A majority of
our properties are located in densely populated suburban communities in and around Houston, Dallas and San
Antonio.  Within these broad markets, we target locations that we believe have the best demographics and highest
long term value.  We refer to these properties as Irreplaceable Corners.  Our criteria for an Irreplaceable Corner
includes: high barriers to entry (typically infill locations in established communities without significant raw land
available for development), significant population within a three mile radius (typically in excess of 30,000 cars per
day).  We believe that centers with these characteristics will provide for consistent leasing demand and rents that
increase at or above the rate of inflation.  Additionally, these areas have barriers to entry for competitors seeking to
develop new properties due to the lack of available land.  We take a very hands-on approach to ownership, and
directly manage the operations and leasing at all of our wholly owned properties.

Our advisory/sponsorship business invests in and actively manages six merchant development partnership funds
which were formed to develop, own, manage, and add value to properties with an average holding period of two to
four years.  We invest as both the general partner and as a limited partner, and our advisory/sponsorship business sells
interests in  these funds to retail investors.  We, as the general partner, manage the funds and, in return, receive
management fees as well as potential profit participation interests.  However, we strive to create a structure that aligns
the interests of our shareholders with those of our limited partners.  In this spirit, the funds are structured so that the
general partner does not receive its profit participation interest until after the limited partners in the funds have
received  their targeted return, which links our success to that of the limited partners.

Our real estate development and operating business is a fully integrated and wholly-owned business, consisting of
brokers and real estate professionals that provide development, acquisition, brokerage, leasing, construction, general
contracting, asset and property management services to our portfolio of properties, to our advisory sponsorship
business, and to third parties.  This operating subsidiary, which is a taxable REIT subsidiary, is a transaction-oriented
subsidiary.  This business can produce long-term and annual growth; however, due to its heavy general and
administrative costs, its financial results will fluctuate, and therefore its contributions to our earnings will be volatile.

RISK FACTORS
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There may be significant fluctuations in our quarterly results.

Our quarterly operating results fluctuate based on a number of factors, including, among others:

·Interest rate changes;
·The volume and timing of our property acquisitions;
·The amount and timing of income generated by our advisory/sponsorship business as well as our real estate
development and operating business;

·The recognitions of gains or losses on property sales;
·The level of competition in our market; and
·General economic conditions, especially those affecting the retail industries.

As a result of these factors, results for any quarter should not be relied upon as being indicative of performance in
future quarters. The market price of our Class A Common Shares could fluctuate with fluctuations in our quarterly
results.

Our Class A Common Shares have a limited average daily trading volume.

Our Class A Common Shares are currently traded on the American Stock Exchange. Our Class A Common Shares
have been listed since July 2002, and as of September 30, 2007, the average daily trading volume was
approximately 8,015 shares based on a 90-day average. As a result, the Class A Common Shares currently have
limited liquidity.

The conversion and conversion premium associated with the Class C and Class D Common Shares may dilute the
interest of the Class A Common Shares.

At October 10, 2007, there were 4,142,474 Class C Common Shares outstanding and 11,047,587 Class D Common
Shares outstanding.

The Class C Common Shares were issued at $10.00 per share and have the ability to convert into Class A Common
Shares based on 110% of original investment (i.e. $1,000 of original investment converts into $1,100 of Class A
Common Shares) after a seven-year lock out period from the date of issuance.  The shares were issued between
September 2003 and May 2004.  We have the right to force conversion of the shares into Class A Common Shares on
a one-for-one basis or to redeem the shares at a cash redemption price of $11.00 per share at the holder’s option.

The Class D Common Shares were issued at $10.00 per share and have the ability to convert into Class A Common
Shares based on 107.7% of original investment (i.e. $1,000 of original investment converts into $1,077 of Class A
Common Shares) after a seven-year lock out period from the date of issuance.  The shares were issued between July
2004 and September 2005.  The Class D Common Shares are redeemable by us one year after issuance for 100% of
original investment plus the pro rata portion of the 7.7% conversion premium.

The economic impact of the conversion of these non-traded shares can be affected by many factors, including the
following:

·The price of our publicly traded Class A Common Shares;
·The multiple and valuation at which our Class A Common Shares trade;
·Our ability to grow earnings, net income and FFO as well as dividends; and
·Our ability to redeem these shares based on access to the debt and equity markets as well as liquidity in our balance
sheet based on asset sales.
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Conversion of Class B Common Shares could put downward pressure on the market price of our Class A Common
Shares.

As of October 10, 2007, there were 1,026,732 Class B Common Shares outstanding, each of which is currently
convertible into Class A Common Shares on a one-for-one basis. The Class B Common Shares are not listed on any
exchange, and no trading market presently exists for the Class B Common Shares. As a result, holders of the Class B
Common Shares who convert to Class A Common Shares may be doing so, in part, to be able to liquidate some or all
of their investment in our company. Due to the limited average trading volume of the Class A Common Shares,
substantial sales of Class A Common Shares would result in short-term downward pressure on the price of the Class A
Common Shares.

~2~
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Distribution payments in respect of our Class A Common Shares are subordinate to payments on debt and other
series of common shares.
We have paid distributions since our organization in 1993. Distributions to our shareholders, however, are subordinate
to the payment of our current debts and obligations. If we have insufficient funds to pay our debts and obligations,
future distributions to shareholders will be suspended pending the payment of such debts and obligations. Dividends
may be paid on the Class A Common Shares only if all dividends then payable on the class B common shares and
Class C Common Shares have been paid. As a result, the Class A Common Shares are subordinate to the class B and
Class C Common Shares as to dividends.

The economic performance and value of our shopping centers depend on many factors, each of which could have
an adverse impact on our cash flows and operating results.

 The economic performance and value of our properties can be affected by many factors, including the following:

· Changes in the national, regional and local economic climate;
· Local conditions such as an oversupply of space or a reduction in demand for retail real estate in the area;
· The attractiveness of the properties to tenants;
· Competition from other available space;
· Our ability to provide adequate management services and to maintain our properties;
· Increased operating costs, if these costs cannot be passed through to tenants; and
· The expense of periodically renovating, repairing and re-leasing spaces.

Our properties consist primarily of neighborhood and community shopping centers and, therefore, our performance is
linked to general economic conditions in the market for retail space. The market for retail space has been and may
continue to be adversely affected by weakness in the national, regional and local economies where our properties are
located, the adverse financial condition of some large retailing companies, the ongoing consolidation in the retail
sector, the excess amount of retail space in a number of markets and increasing consumer purchases through
catalogues and the Internet. To the extent that any of these conditions occur, they are likely to affect market rents for
retail space. In addition, we may face challenges in the management and maintenance of the properties or encounter
increased operating costs, such as real estate taxes, insurance and utilities, which may make our properties unattractive
to tenants.

Our dependence on rental income may adversely affect our ability to meet our debt obligations and make
distributions to our shareholders.

The majority of our income is derived from rental income from our portfolio of properties.  As a result, our
performance depends on our ability to collect rent from tenants.  Our income and therefore our ability to make
distributions would be negatively affected if a significant number of our tenants, or any of our major tenants:

· Delay lease commencements;
· Decline to extend or renew leases upon expiration;
· Fail to make rental payments when due; or
· Close stores or declare bankruptcy.

Any of these actions could result in the termination of the tenant’s leases and the loss of rental income attributable to
the terminated leases.  Lease terminations by an anchor tenant or a failure by that anchor tenant to occupy the
premises could also result in lease terminations or reductions in rent by other tenants in the same shopping center
under the terms of some leases.  In addition, we cannot be sure that any tenant whose lease expires will renew that
lease or that we will be able to re-lease space on economically advantageous terms.  The loss of rental revenues from a
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number of our tenants and our inability to replace such tenants may adversely affect our profitability and our ability to
meet debt and other financial obligations and make distributions to shareholders.

~3~
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Tenant, geographic or retail product concentrations in our real estate portfolio could make us vulnerable to
negative economic and other trends.

There is no limit on the number of properties that we may lease to a single tenant. However, under investment
guidelines established by our board, no single tenant may represent more than 15% of AmREIT’s total annual revenue
unless approved by our board. Our board reviews our properties and potential investments in terms of geographic and
tenant diversification. Kroger, IHOP and CVS/Pharmacy accounted for 7.5%, 5.0% and 2.5%, respectively, of our
total operating revenues for the quarter ended June 30, 2007. There is a risk that any adverse developments affecting
either Kroger, IHOP or CVS/Pharmacy could materially adversely affect our revenues (thereby affecting our ability to
make distributions to shareholders).

Approximately 58% of our rental income for the six months  ended June 30, 2007, was generated from properties
located in the Houston, Texas metropolitan area. Additionally, approximately 92% of our rental income for the six
months was generated from properties located throughout major metropolitan areas in the State of Texas.  Therefore,
we are vulnerable to economic downturns affecting Houston and Texas, or any other metropolitan area where we
might in the future have a concentration of properties.

If in the future properties we acquire result in or extend geographic or tenant concentrations or concentration of
product types, such acquisitions may increase the risk that our financial condition will be adversely affected by the
poor judgment of a particular tenant’s management group, by poor performance of our tenants’ brands, by a downturn
in a particular market sub-segment or by market disfavor with a certain product type.

Our profitability and our ability to diversify our investments, both geographically and by type of properties purchased,
will be limited by the amount of capital at our disposal. An economic downturn in one or more of the markets in
which we have invested could have an adverse effect on our financial condition and our ability to make distributions.

We may increase our leverage without shareholder approval.

Our bylaws provide that we will not incur recourse indebtedness if, after giving effect to the incurrence thereof,
aggregate recourse indebtedness, secured and unsecured, would exceed 55% of our gross asset value on a consolidated
basis. However, our operating at the maximum amount of leverage permitted by our bylaws could adversely affect our
cash available for distribution to our shareholders and could result in an increased risk of default on our obligations.
We intend to borrow funds through secured and/or unsecured credit facilities to finance property investments in the
future. These borrowings may require lump sum payments of principal and interest at maturity. Because of the
significant cash requirements necessary to make these large payments, our ability to make these payments may depend
upon our access to capital markets and/or ability to sell or refinance properties for amounts sufficient to repay such
loans. At such times, our access to capital might be limited or non-existent and the timing for disposing of properties
may not be optimal, which could cause us to default on our debt obligations and/or discontinue payment of dividends.
In addition, increased debt service may adversely affect cash flow and share value.

At September 30, 2007, AmREIT had outstanding debt totaling $157 million, $151 million of which was fixed-rate
secured financing. This debt represented approximately 42% of the market value of our real estate investments.

If we cannot meet our REIT distribution requirements, we may have to borrow funds or liquidate assets to
maintain our REIT status.

REITs generally must distribute 90% of their taxable income annually. In the event that we do not have sufficient
available cash to make these distributions, our ability to acquire additional properties may be limited. Also, for the
purposes of determining taxable income, we may be required to include interest payments, rent and other items we
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have not yet received and exclude payments attributable to expenses that are deductible in a different taxable year. As
a result, we could have taxable income in excess of cash available for distribution. In such event, we could be required
to borrow funds or sell assets in order to make sufficient distributions and maintain our REIT status.

~4~
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We are subject to conflicts of interest arising out of our relationships with our merchant development funds.

We experience competition for acquisition properties. In evaluating property acquisitions, certain properties may be
appropriate for acquisition by either us or one of our merchant development funds. Our shareholders do not have the
opportunity to evaluate the manner in which these conflicts of interest are resolved. Generally, we evaluate each
property, considering the investment objectives, creditworthiness of the tenants, expected holding period of the
property, available capital and geographic and tenant concentration issues when determining the allocation of
properties among us and our merchant development funds.

There are competing demands on our management and board. Our management team and board are not only
responsible for us, but also for our merchant development funds, which include entities that may invest in the same
types of assets in which we may invest. For this reason, the management team and trust managers divide their
management time and services among those funds and us, will not devote all of their attention to us and could take
actions that are more favorable to the other entities than to us.

We may invest along side our merchant development funds. We may also invest in joint ventures, partnerships or
limited liability companies for the purpose of owning or developing retail real estate projects. In either event, we may
be a general partner and fiduciary for and owe certain duties to our other partners in such ventures. The interests,
investment objectives and expectations regarding timing of dispositions may be different for the other partners than
those of our shareholders, and there are no assurances that your interests and investment objectives will take priority.

We may, from time to time, purchase one or more properties from our merchant development funds. In such
circumstances, we will work with the applicable merchant development fund to ascertain, and we will pay, the market
value of the property. By our dealing directly with our merchant development funds in this manner, generally no
brokerage commissions will be paid; however, there can be no assurance that the price we pay for any property will be
equal to or less than the price we would have been able to negotiate from an independent third party. These property
acquisitions from the merchant development funds will be limited to properties that the merchant development funds
developed.

Risks Associated with an Investment in Real Estate

Real estate investments are relatively illiquid.

Real estate investments are relatively illiquid. Illiquidity limits the owner’s ability to vary its portfolio promptly in
response to changes in economic or other conditions. In addition, federal income tax provisions applicable to REITs
may limit our ability to sell properties at a time which would be in the best interest of our shareholders.

Our properties are subject to general real estate operating risks.

In general, a downturn in the national or local economy, changes in zoning or tax laws or the lack of availability of
financing could adversely affect occupancy or rental rates. In addition, increases in operating costs due to inflation and
other factors may not be offset by increased rents. If operating expenses increase, the local rental market for properties
similar to ours may limit the extent to which rents may be increased to meet increased expenses without decreasing
occupancy rates. If any of the above occurs, our ability to make distributions to shareholders could be adversely
affected.

We may construct improvements, the cost of which may not be recoverable.

Edgar Filing: AMREIT - Form 424B2

12



We may on occasion acquire properties and construct improvements or acquire properties under contract for
development. Investment in properties to be developed or constructed is more risky than investments in fully
developed and constructed properties with operating histories. In connection with the acquisition of these properties,
we may advance, on an unsecured basis, a portion of the purchase price in the form of cash, a conditional letter of
credit and/or a promissory note. We will be dependent upon the seller or lessee of the property under construction to
fulfill its obligations, including the return of advances and the completion of construction. This party’s ability to carry
out its obligations may be affected by financial and other conditions which are beyond our control.

If we acquire construction properties, the general contractors and the subcontractors may not be able to control the
construction costs or build in conformity with plans, specifications and timetables. The failure of a contractor to
perform may necessitate our commencing legal action to rescind the construction contract, to compel performance or
to rescind our purchase contract. These legal actions may result in increased costs to us. Performance may also be
affected or delayed by conditions beyond the contractor’s control, such as building restrictions, clearances and
environmental impact studies imposed or caused by governmental bodies, labor strikes, adverse weather,
unavailability of materials or skilled labor and by financial insolvency of the general contractor or any subcontractors
prior to completion of construction. These factors can result in increased project costs and corresponding depletion of
our working capital and reserves and in the loss of permanent mortgage loan commitments relied upon as a primary
source for repayment of construction costs.

We may make periodic progress payments to the general contractors of properties prior to construction completion.
By making these payments, we may incur substantial additional risk, including the possibility that the developer or
contractor receiving these payments may not fully perform the construction obligations in accordance with the terms
of his agreement with us and that we may be unable to enforce the contract or to recover the progress payments.

~5~
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An uninsured loss or a loss that exceeds the insurance policy limits on our properties could subject us to lost
capital or revenue on those properties.

Under the terms and conditions of the leases currently in force on our properties, tenants generally are required to
indemnify and hold us harmless from liabilities resulting from injury to persons, air, water, land or property, on or off
the premises, due to activities conducted on the properties, except for claims arising from our negligence or intentional
misconduct or that of our agents. Tenants are generally required, at the tenant’s expense, to obtain and keep in full
force during the term of the lease, liability and property damage insurance policies. We have obtained comprehensive
liability, casualty, property, flood and rental loss insurance policies on our properties. All of these policies may
involve substantial deductibles and certain exclusions. In addition, we cannot assure the shareholders that the tenants
will properly maintain their insurance policies or have the ability to pay the deductibles. Should a loss occur that is
uninsured or in an amount exceeding the combined aggregate limits for the policies noted above, or in the event of a
loss that is subject to a substantial deductible under an insurance policy, we could lose all or part of our capital
invested in, and anticipated revenue from, one or more of the properties, which could have a material adverse effect on
our operating results and financial condition, as well as our ability to make distributions to the shareholders.

We will have no economic interest in leasehold estate properties.

We currently own properties, and may acquire additional properties, in which we own only the leasehold interest, and
do not own or control the underlying land. With respect to these leasehold estate properties, we will have no economic
interest in the land at the expiration of the lease, and therefore may lose the right to the use of the properties at the end
of the ground lease.

We may invest in joint ventures.

· The joint venture partner may have economic or business interest or goals which are inconsistent with ours;
· The potential inability of our joint venture partner to perform;
· The joint venture partner may take actions contrary to our requests or instructions or contrary to our objectives

or policies; and
· The joint venture partners may not be able to agree on matters relating to the property they jointly own.

Although each joint owner will have a right of first refusal to purchase the other owner’s interest, in the event a
sale is desired, the joint owner may not have sufficient resources to exercise such right of first refusal.

We also may participate with other investors, possibly including investment programs or other entities affiliated with
our management, in investments as tenants-in-common or in some other joint venture arrangement. The risks of such
joint ownership may be similar to those mentioned above for joint ventures and, in the case of a tenancy-in-common,
each co-tenant normally has the right, if an un-resolvable dispute arises, to seek partition of the property, which
partition might decrease the value of each portion of the divided property.

~6~
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Our properties may be subject to environmental liabilities.

Under various federal and state environmental laws and regulations, as an owner or operator of real estate, we may be
required to investigate and clean up certain hazardous or toxic substances, asbestos-containing materials, or petroleum
product releases at our properties. We may also be held liable to a governmental entity or to third parties for property
damage and for investigation and cleanup costs incurred by those parties in connection with the contamination. In
addition, some environmental laws create a lien in favor of the government on the contaminated site for damages and
costs the government incurs in connection with the contamination. The presence of contamination or the failure to
remediate contaminations at any of our properties may adversely affect our ability to sell or lease the properties or to
borrow using the properties as collateral. We could also be liable under common law to third parties for damages and
injuries resulting from environmental contamination coming from our properties.

Certain of our properties have had prior tenants such as gasoline stations and, as a result, have existing underground
storage tanks and/or other deposits that currently or in the past contained hazardous or toxic substances. Other
properties have known asbestos containing materials. The existence of underground storage tanks, asbestos containing
materials or other hazardous substances on or under our properties could have the consequences described above.
Also, we have not recently had environmental reports produced for many of our older properties, and, as a result,
many of the environmental reports relating to our older properties are significantly outdated. In addition, we have not
obtained environmental reports for five of our older properties. These properties could have environmental conditions
with unknown consequences.

All of our future properties will be acquired subject to satisfactory Phase I environmental assessments, which
generally involve the inspection of site conditions without invasive testing such as sampling or analysis of soil,
groundwater or other media or conditions; or satisfactory Phase II environmental site assessments, which generally
involve the testing of soil, groundwater or other media and conditions. Our board may determine that we will acquire
a property in which a Phase I or Phase II environmental assessment indicates that a problem exists and has not been
resolved at the time the property is acquired, provided that (A) the seller has (1) agreed in writing to indemnify us
and/or (2) established in escrow cash equal to a predetermined amount greater than the estimated costs to remediate
the problem; or (B) we have negotiated other comparable arrangements, including, without limitation, a reduction in
the purchase price. We cannot be sure, however, that any seller will be able to pay under an indemnity we obtain or
that the amount in escrow will be sufficient to pay all remediation costs. Further, we cannot be sure that all
environmental liabilities have been identified or that no prior owner, operator or current occupant has created an
environmental condition not known to us. Moreover, we cannot be sure that (1) future laws, ordinances or regulations
will not impose any material environmental liability or (2) the current environmental condition of our properties will
not be affected by tenants and occupants of the properties, by the condition of land or operations in the vicinity of the
properties (such as the presence of underground storage tanks), or by third parties unrelated to us. Environmental
liabilities that we may incur could have an adverse effect on our financial condition or results of operations.
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