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Except where the context requires otherwise, in this report:

:‘Artisan Funds” refers to Artisan Partners Funds, Inc., a family of Securities and Exchange Commission registered
mutual funds.

:‘Artisan Global Funds” refers to Artisan Partners Global Funds PLC, a family of Ireland-domiciled funds organized
pursuant to the European Union’s Undertaking for Collective Investment in Transferable Securities (“UCITS”).
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“client” and “clients” refer to investors who access our investment management services by investing in mutual funds,
including the funds of Artisan Funds or Artisan Global Funds, or by engaging us to manage a separate account in one
or more of our investment strategies (such accounts include collective investment trusts and other pooled investment
vehicles for which we are investment adviser, each of which we manage on a separate account basis).

“Company”, “Artisan”, “we”, “us” or “our” refer to Artisan Partners Asset Management Inc. (“APAM”) and, unless the contex
otherwise requires, its direct and indirect subsidiaries, including Artisan Partners Holdings LP (“‘Artisan Partners
Holdings” or “Holdings”), and, for periods prior to our IPO, “Artisan,” the “company,” “we,” “us” and “our” refer to Artisan
Partners Holdings and, unless the context otherwise requires, its direct and indirect subsidiaries. On March 12, 2013,
APAM closed its IPO and related IPO Reorganization. Prior to that date, APAM was a subsidiary of Artisan Partners
Holdings. The IPO Reorganization and IPO are described in the notes to our consolidated financial statements
included in Part II of this Form 10-K.

:‘IPO” means the initial public offering of 12,712,279 shares of Class A common stock of Artisan Partners Asset
Management Inc. completed on March 12, 2013.

“IPO Reorganization” means the series of transactions Artisan Partners Asset Management Inc. and Artisan Partners
Holdings completed on March 12, 2013, immediately prior to the IPO, in order to reorganize their capital structures in
preparation for the IPO.

.2014 Follow-On Offering” means the registered offering of 9,284,337 shares of Class A common stock of Artisan
Partners Asset Management Inc. completed on March 12, 2014.

.2015 Follow-On Offering” means the registered offering of 3,831,550 shares of Class A common stock of Artisan
Partners Asset Management Inc. completed on March 9, 2015.

Forward-Looking Statements

This report contains, and from time to time our management may make, forward-looking statements within the
meaning of the safe harbor provisions of the U.S. Private Securities Litigation Reform Act of 1995. Statements
regarding future events and our future performance, as well as management’s current expectations, beliefs, plans,
estimates or projections relating to the future, are forward-looking statements within the meaning of these laws. In

LEINT3

some cases, you can identify these statements by forward-looking words such as “may”, “might”, “will”, “should”, “expects”,
“intends”, “plans”, “anticipates”, “believes”, “estimates”, “predicts”, “potential” or “continue”, the negative of these terms and
comparable terminology. These forward-looking statements are only predictions based on current expectations and
projections about future events. Forward-looking statements are subject to a number of risks and uncertainties, and
there are important factors that could cause actual results, level of activity, performance, actions or achievements to
differ materially from the results, level of activity, performance, actions or achievements expressed or implied by the
forward-looking statements. These factors include: the loss of key investment professionals or senior management,
adverse market or economic conditions, poor performance of our investment strategies, change in the legislative and
regulatory environment in which we operate, operational or technical errors or other damage to our reputation and
other factors disclosed in the Company’s filings with the Securities and Exchange Commission, including those factors
listed under the caption entitled “Risk Factors” in Item 1A of this Form 10-K. We undertake no obligation to publicly
update any forward-looking statements in order to reflect events or circumstances that may arise after the date of this
report, except as required by law.

Forward-looking statements include, but are not limited to, statements about:

our anticipated future results of operations;

our potential operating performance and efficiency;

our expectations with respect to future levels of assets under management, including the capacity of our strategies and
client cash inflows and outflows;

our expectations with respect to industry trends and how those trends may impact our business;

our financing plans, cash needs and liquidity position;

our intention to pay dividends and our expectations about the amount of those dividends;

our expected levels of compensation of our employees, including equity compensation;

our expectations with respect to future expenses and the level of future expenses;

our expected tax rate, and our expectations with respect to deferred tax assets; and
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our estimates of future amounts payable pursuant to our tax receivable agreements.
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Performance and Assets Under Management Information Used in this Report

We manage investments primarily through mutual funds and separate accounts. We serve as investment adviser to
Artisan Funds and as investment manager of Artisan Global Funds. We refer to funds and other accounts that are
managed by us with a broadly common investment objective and substantially in accordance with a single model
account as being part of the same investment “strategy”.

We measure the results both of our individual funds and of our “composites”, which represent the aggregate
performance of all discretionary client accounts, including mutual funds, invested in the same strategy, except those
accounts with respect to which we believe client-imposed investment restrictions (such as socially-based restrictions)
may have a material impact on portfolio construction and those accounts managed in a currency other than U.S.
dollars (the results of these accounts are maintained in separate composites, which are not presented in this report).
The performance of accounts with investment restrictions differs from the performance of accounts included in our
principal composite for the applicable strategy because one or more securities may be omitted from the portfolio in
order to comply with the restrictions and the weightings in the portfolio of other securities are correspondingly altered.
The performance of non-U.S. dollar accounts differs from the performance of the principal composite for the
applicable strategy because of the fluctuations in currency exchange rates between the currencies in which portfolio
securities are traded and the currency in which the account is managed or U.S. dollars, respectively. Our assets under
management in accounts with investment restrictions and non-U.S. dollar accounts represented approximately 2% and
10%, respectively, of our assets under management as of December 31, 2016. Results for any investment strategy
described herein, and for different investment vehicles within a strategy, are affected by numerous factors, including:
different material market or economic conditions; different investment management fee rates, brokerage commissions
and other expenses; and the reinvestment of dividends or other earnings.

The returns for any strategy may be positive or negative, and past performance does not guarantee future results. In
this report, we refer to the date on which we began tracking the performance of an investment strategy as that
strategy’s “inception date”.

In this report, we present the average annual returns of our composites on a “gross” basis, which represent average
annual returns before payment of fees payable to us by any portfolio in the composite and are net of commissions and
transaction costs. We also present the average annual returns of certain market indices or “benchmarks” for the
comparable period. Indices that are used for these performance comparisons are broad-based market indices that we
believe are appropriate comparisons of our investment performance over a full market cycle. The indices are
unmanaged and have differing volatility, credit and other characteristics. You should not assume that there is any
material overlap between the securities included in the portfolios of our investment strategies during these periods and
those that comprise any MSCI, Russell or BofA Merrill Lynch index referred to in this report. At times, this can cause
material differences in relative performance. It is not possible to invest directly in any of the indices. The returns of
these indices, as presented in this report, have not been reduced by fees and expenses associated with investing in
securities, but do include the reinvestment of dividends.

The MSCI EAFE Index, the MSCI EAFE Growth Index, the MSCI EAFE Small Cap Index, the MSCI EAFE Value
Index, the MSCI ACWI Index and the MSCI Emerging Markets Index are trademarks of MSCI Inc. MSCI Inc. is the
owner of all copyrights relating to these indices and is the source of the performance statistics of these indices that are
referred to in this report.

The Russell 2000® Index, the Russell 2000® Value Index, the Russell Midcap® Index, the Russell Midcap® Value
Index, the Russell 1000® Index, the Russell 1000® Value Index, the Russell Midcap® Growth Index and the Russell
2000® Growth Index are trademarks of Frank Russell Company. Frank Russell Company is the owner of all
copyrights relating to these indices and is the source of the performance statistics that are referred to in this report.

The BofA Merrill Lynch US High Yield Master II Index is licensed from BofA Merrill Lynch, which is the source of
the performance statistics of this index.
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In this report, we present Morningstar, Inc., or Morningstar, ratings for series of Artisan Funds. The Morningstar
Rating™ for funds, or "star rating", is calculated for managed products (including mutual funds, variable annuity and
variable life subaccounts, exchange-traded funds, closed-end funds, and separate accounts) with at least a three-year
history. Exchange-traded funds and open-ended mutual funds are considered a single population for comparative
purposes. It is calculated based on a Morningstar Risk-Adjusted Return measure that accounts for variation in a
managed product's monthly excess performance, placing more emphasis on downward variations and rewarding
consistent performance. The top 10% of products in each product category receive 5 stars, the next 22.5% receive 4
stars, the next 35% receive 3 stars, the next 22.5% receive 2 stars, and the bottom 10% receive 1 star. The Overall
Morningstar Rating for a managed product is derived from a weighted average of the performance figures associated
with its three-, five-, and 10-year (if applicable) Morningstar Rating metrics. The weights are: 100% three-year rating
for 36-59 months of total returns, 60% five-year rating/40% three-year rating for 60-119 months of total returns, and
50% 10-year rating/30% five-year rating/20% three-year rating for 120 or more months of total returns. While the
10-year overall star rating formula seems to give the most weight to the 10-year period, the most recent three-year
period actually has the greatest impact because it is included in all three rating periods.

Throughout this report, we present historical information about our assets under management, including information
about changes in our assets under management due to gross client cash inflows and outflows, market appreciation and
depreciation and transfers between investment vehicles (e.g., Artisan Funds and separate accounts). Gross client cash
inflows and outflows represent client fundings, terminations and client initiated contributions and withdrawals (which
could be in cash or in securities). Market appreciation (depreciation) represents realized gains and losses, the change
in unrealized gains and losses, net income and certain miscellaneous items, immaterial in the aggregate, which may
include payment of Artisan’s management fees or payment of custody expenses to the extent a client causes these fees
to be paid from the account we manage. The effect of translating into U.S. dollars the value of portfolio securities
denominated in currencies other than the U.S. dollar is included in market appreciation (depreciation). We also present
information about our average assets under management for certain periods.

We use our information management systems to track our assets under management, the components of market
appreciation and depreciation, and client inflows and outflows, and we believe the information set forth in this report
regarding our assets under management, market appreciation and depreciation, and client inflows and outflows is
accurate in all material respects. We also present information regarding the amount of our assets under management
and client inflows and outflows sourced through particular investment vehicles and distribution channels. The
allocation of assets under management and client flows sourced through particular distribution channels involves
estimates because precise information on the sourcing of assets invested in Artisan Funds or Artisan Global Funds
through intermediaries is not available on a complete or timely basis and involves the exercise of judgment because
the same assets, in some cases, might fairly be said to have been sourced from more than one distribution channel. We
have presented the information on our assets under management and client inflows and outflows sourced by
distribution channel in the way in which we prepare and use that information in the management of our business. Data
on our assets under management sourced by distribution channel and client inflows and outflows are not subject to our
internal controls over financial reporting.

None of the information in this report constitutes either an offer or a solicitation to buy or sell any fund securities, nor
is any such information a recommendation for any fund security or investment service.

v
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PART 1
Item 1. Business
Overview
Founded in 1994, we are an investment management firm that provides a broad range of U.S., non-U.S. and global
investment strategies, each of which is managed by one of our distinct and autonomous investment teams. Since our
founding, we have pursued a business model that is designed to maximize our ability to produce attractive investment
results for our clients, and we believe this model has contributed to our success in doing so. We focus on attracting,
retaining and developing talented investment professionals by creating an environment in which each investment team
is provided ample resources and support, transparent and direct financial incentives, and a high degree of investment
autonomy. Each of our investment teams is led by one or more experienced portfolio managers with a track record of
strong investment performance and is devoted to identifying long-term investment opportunities. We believe this
autonomous structure promotes independent analysis and accountability among our investment professionals, which
we believe promotes superior investment results.
The following table sets forth our revenues and our ending and average assets under management for the periods
noted:

For the Years Ended

December 31,

2016 2015 2014

(in millions)
Total revenues $721  $806 $829
Ending assets under management $96,845 $99,848 $107,915
Average assets under management $96,281 $106,484 $107,865
Each of our investment strategies is designed to have a clearly articulated, consistent and replicable investment
process that is well-understood by clients and managed to achieve long-term performance. Throughout our history, we
have expanded our investment management capabilities in a disciplined manner that we believe is consistent with our
overall philosophy of offering high value-added investment strategies in growing asset classes. We have expanded the
range of strategies that we offer by launching new strategies managed by our existing investment teams as those teams
have developed investment capacity, as well as by launching new strategies managed by new investment teams
recruited to join Artisan. During 2014, we established the Artisan Credit Team, which manages the Artisan High
Income strategy, our first fixed income strategy. During 2015, we established the Artisan Developing World Team,
which manages the Artisan Developing World strategy. During 2016, we established the Artisan Thematic Team,
which we expect will launch its first strategy in 2017.
We launch a new strategy only when we believe it has the potential to achieve superior investment performance in an
area that we believe will have sustained client demand at attractive fee rates over the long term. We strive to maintain
the integrity of the investment process followed in each of our strategies by rigorous adherence to the investment
parameters we have communicated to our clients. We also carefully monitor our investment capacity in each
investment strategy. We believe that management of our investment capacity protects our ability to manage assets
successfully, which protects the interests of our clients and, in the long term, protects our ability to retain client assets
and maintain our profit margins. In order to better achieve our long-term goals, we are willing to close a strategy to
new investors or otherwise take action to slow or restrict its growth, even though our short-term results may be
impacted.
In addition to our investment teams, we have a management team that is focused on our business objectives of
achieving profitable growth, expanding our investment capabilities, diversifying the source of our assets under
management, delivering superior client service, developing our investment teams into investment franchises with
multiple decision-makers and investment strategies, and maintaining the firm’s fiduciary mindset and culture of
compliance. Our management team supports our investment management capabilities and manages a centralized
infrastructure, which allows our investment professionals to focus primarily on making investment decisions and
generating returns for our clients.
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We offer our investment management capabilities primarily to institutions and through intermediaries that operate
with institutional-like decision-making processes and have longer-term investment horizons, by means of separate
accounts and pooled vehicles. As of December 31, 2016, separate accounts represented $47.5 billion, or 49%, of our
assets under management.

We serve as the investment adviser to Artisan Partners Funds, Inc., an SEC-registered family of mutual funds that
offers shares in multiple classes designed to meet the needs of a range of institutional and other investors, and as
investment manager of Artisan Partners Global Funds PLC, a family of Ireland-based UCITS funds that began
operations in 2011 and offers shares to non-U.S. investors. Artisan Funds and Artisan Global Funds comprised $49.3
billion, or 51%, of our assets under management as of December 31, 2016.

1
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We access traditional institutional clients primarily through relationships with investment consultants. We access
other institutional-like investors primarily through consultants, alliances with major defined contribution/401(k)
platforms and relationships with financial advisors and broker-dealers. We derive essentially all of our revenues from
investment management fees, which primarily are based on a specified percentage of clients’ average assets under
management. These fees are derived from investment advisory and sub-advisory agreements that are terminable by
clients upon short notice or no notice.

As of December 31, 2016, we had approximately 380 employees. Our employees, including our investment
professionals and senior management, to whom we have granted equity collectively owned approximately 25% of the
equity ownership interests in our company as of December 31, 2016.

Investment Teams

We provide clients with multiple equity investment strategies spanning market capitalization segments and investing
styles in both U.S. and non-U.S. markets. We also offer one fixed income strategy, the Artisan High Income strategy.
Each strategy is managed by one of the investment teams described below. Each team operates autonomously to
identify investment opportunities in order to generate strong, long-term investment performance.

The table below sets forth the total assets under management for each of our investment teams and strategies as of
December 31, 2016, the inception date for each investment composite, the value-added by each strategy since
inception date, and the Overall Morningstar Rating™ for the share class of the respective series of Artisan Funds with
the earliest inception date.

2
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AUM as of
December 31,
2016

(in millions)

Investment Team and
Strategy

Global Equity Team
Non-U.S. Growth
Strategy

Non-U.S. Small-Cap 387
Growth Strategy
Global Equity
Strategy

Global Small-Cap
Growth Strategy )

$23,475

1,128

U.S. Value Team @
U.S. Mid-Cap Value
Strategy

Value Equity Strategy 1,844

6,744

Growth Team

U.S. Mid-Cap Growth
Strategy

U.S. Small-Cap
Growth Strategy
Global Opportunities
Strategy

13,126
2,065

10,523

Global Value Team
Non-U.S. Value 17.855
Strategy

Global Value Strategy 16,085

Emerging Markets
Team

Emerging Markets 278
Strategy

Credit Team

High Income Strategy 1,878

Developing World

Team

Developing World 937
Strategy

Total AUM as of $96.845

December 31, 2016

Composite
Inception Date

January 1, 1996
January 1, 2002
April 1, 2010

July 1, 2013

April 1, 1999
July 1, 2005

April 1, 1997
April 1, 1995

February 1, 2007

July 1, 2002
July 1, 2007

July 1, 2006

April 1, 2014

July 1, 2015

Value-Added Since Inception
Date (U as of December 31,
2016

533
304
339

(808)

435
31

458
47

553

664
529

30

315

532

Fund Rating® as
of December 31, 2016

LKL
LKL
LKL

«

LKL

KKK

LKL
LKL

LLLKLKL

LLLKLKL

LLLKLKL

LKL

Not yet rated

Not yet rated

12
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(1) Value-added since inception date is the amount in basis points by which the average annual gross composite return
of each of our strategies has outperformed the broad-based market index most commonly used by our clients to
compare the performance of the relevant strategy since its inception date. Value-added for periods less than one year
are not annualized. The broad-based market indices used to compute the value added since inception date for each of
our strategies are as follows: Non-U.S. Growth Strategy / Non-U.S. Value Strategy-MSCI EAFE Index; Global Equity
Strategy / Global Opportunities Strategy / Global Value Strategy-MSCI ACWI Index; Non-U.S. Small-Cap Growth
Strategy-MSCI EAFE Small Cap Index; U.S. Mid-Cap Growth Strategy / U.S. Mid-Cap Value Strategy-Russell
Midcap® Index; U.S. Small-Cap Growth Strategy-Russell 2000® Index; Value Equity Strategy-Russell 1000® Index;
Developing World Strategy / Emerging Markets Strategy-MSCI Emerging Markets Index; High Income
Strategy-BofA Merrill Lynch High Yield Master II Index. Unlike the BofA Merrill Lynch High Yield Master 1l Index,
the Artisan High Income strategy may hold loans and other security types. At times, this causes material differences in
relative performance.

(2) The Morningstar Overall Rating™ compares the risk-adjusted performance of the Artisan Funds series to other funds
in a category assigned by Morningstar based on its analysis of the funds’ portfolio holdings. The top 10% of funds
receive 5 stars, the next 22.5% receive 4 stars, the next 35% receive 3 stars, the next 22.5% receive 2 stars and the
bottom 10% receive 1 star. The Overall Morningstar Rating™ is derived from a weighted average of the performance
figures associated with the rated fund’s three-, five- and 10-year (if applicable) Morningstar Rating metrics. The
Artisan Funds, the ratings of which are reflected in the table above, and the categories in which they are rated are:
Artisan International Fund-Foreign Large Growth; Artisan International Small Cap Fund-Foreign Small/Mid Growth;
Artisan Global Equity Fund-World Stock; Artisan Mid Cap Value Fund-Mid-Cap Value; Artisan Value Equity
Fund-Large Value; Artisan Mid Cap Fund-Mid-Cap Growth; Artisan Small Cap Fund-Small Growth; Artisan Global
Opportunities Fund-World Stock; Artisan International Value Fund-Foreign Large Blend; Artisan Global Value
Fund-World Stock; Artisan Emerging Markets Fund-Diversified Emerging Mkts. Morningstar ratings are initially
given on a fund’s three-year track record and change monthly.

(3) Effective January 20, 2017, we no longer manage assets in the Global Small-Cap Growth Strategy.

(4) Prior to May 23, 2016, the U.S. Value Team managed a third strategy, the U.S. Small-Cap Value Strategy. In May
2016, we completed the reorganization of Artisan Small Cap Value Fund into Artisan Mid Cap Value Fund and
ceased managing assets in the U.S. Small-Cap Value Strategy.

3
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Global Equity Team
Our Global Equity team was formed in 1996 and is primarily based in San Francisco and New York. The Global
Equity team manages three investment strategies: Non-U.S. Growth, Non-U.S. Small-Cap Growth and Global Equity.
Mark L. Yockey is the founder of our Global Equity team and has been portfolio manager of each of the team’s
strategies since their inception. Charles-Henri Hamker and Andrew J. Euretig are associate portfolio managers of the
Non-U.S. Growth strategy and portfolio co-managers (with Mr. Yockey) of the Global Equity strategy. Mr. Hamker
also serves as portfolio manager of the Non-U.S. Small-Cap Growth strategy with Mr. Yockey. The Non-U.S. Growth
and Non-U.S. Small-Cap Growth strategies are currently closed to most new investors and client relationships. On
January 20, 2017, the Global Equity team ceased managing assets in a fourth strategy, the Artisan Global Small-Cap
Growth strategy.
The Global Equity team employs a fundamental stock selection process focused on identifying companies within its
preferred themes with sustainable growth characteristics at valuations that do not fully reflect their long-term
potential. The team’s objective is to invest in companies that are industry leaders and have meaningful exposure to and
will benefit from long-term secular growth trends. To identify long-term, sustainable growth characteristics of
potential investments, the team seeks high-quality companies that typically have a sustainable competitive advantage,
a superior business model and a high-quality management team. Finally, the team uses multiple valuation metrics to
establish a target price range and assesses the relationship between its estimate of a company’s sustainable growth
prospects and the company’s current valuation.

As of December 31, 2016

Investment Strategy (Inception Date) 1 Year 3 Years 5 Years 10 YearsInception
Non-U.S. Growth (January 1, 1996)

Average Annual Gross Returns (8.87 Y% (3.72)% 7.50 % 2.92 % 9.58 %
MSCI EAFE® Index 1.00 % (1.60)% 6.53 % 0.75 % 425 %
Non-U.S. Small-Cap Growth (January 1, 2002)

Average Annual Gross Returns (11.86)% (3.76)% 9.77 % 4.82 % 12.56 %
MSCI EAFE® Small Cap Index 218 % 2.10 % 10.54% 294 % 9.52 %
Global Equity (April 1, 2010)

Average Annual Gross Returns 0.48 Yo 2.11 % 12.68 — 10.42 %
MSCI ACWI® Index 786 % 3.13 % 9.35 — 7.04 %
Global Small-Cap Growth (July 1, 2013) ()

Average Annual Gross Returns (13.18)% (4.89) — — 038 %
MSCI ACWI® Small Cap Index 11.59 % 3.97 — — 846 %

(1) Effective January 20, 2017, we no longer manage assets in the Global Small-Cap Growth
strategy.

U.S. Value Team

Our U.S. Value team, which was formed in 1997 and is based in Atlanta, Georgia, manages two investment strategies:
U.S. Mid-Cap Value and Value Equity. James C. Kieffer, George O. Sertl, Jr. and Daniel L. Kane are the portfolio
co-managers for both strategies. Scott C. Satterwhite, who was a co-portfolio manager on the U.S. Value team, retired
in October 2016, consistent with the transition plan announced by us in September 2013. Prior to May 23, 2016, the
U.S. Value team managed a third strategy, the U.S. Small-Cap Value strategy. In May 2016, we completed the
reorganization of Artisan Small Cap Value Fund into Artisan Mid Cap Value Fund and ceased managing assets in the
U.S. Small-Cap Value strategy. In November 2016, we announced the re-opening of the U.S. Mid-Cap Value strategy
across all investment vehicles.

14
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The U.S. Value team’s strategies employ a fundamental investment process used to construct diversified portfolios of
companies that the team believes are undervalued, are in solid financial condition and have attractive business
economics. The team believes companies with these characteristics are less likely to experience eroding values over
the long term compared to companies without such characteristics.

The team values a business using what it believes are reasonable expectations for the long-term earnings power and
capitalization rates of that business. This results in a range of values for the company that the team believes would be
reasonable. The team generally will purchase a security if the stock price falls below or toward the lower end of that
range.

4
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The team prefers companies with an acceptable level of debt and positive cash flow. At a minimum, the team seeks to
avoid companies that have so much debt that management may be unable to make decisions that would be in the best
interest of the companies’ shareholders. The team also favors cash-producing businesses that it believes are capable of
earning acceptable returns on capital over the company’s business cycle.

As of December 31, 2016
Investment Strategy (Inception Date) 1 Year 3 Years 5 Years 10 Years Inception
U.S. Mid-Cap Value (April 1, 1999)
Average Annual Gross Returns 23.87% 5.09 % 12.44% 9.07 % 13.51 %
Russell Midcap® Index 13.80% 791 % 14.70% 7.85 % 9.15 %

Value Equity (July 1, 2005)
Average Annual Gross Returns 30.22% 8.13 % 12.94% 7.12 % 8.33 %
Russell 1000® Index 12.05% 8.58 % 14.67% 7.08 % 8.02 %
Growth Team
Our Growth team, which was formed in 1997 and is based in Milwaukee, Wisconsin, manages three investment
strategies: U.S. Mid-Cap Growth, Global Opportunities and U.S. Small-Cap Growth. James D. Hamel, Matthew H.
Kamm, Craigh A. Cepukenas, and Jason L. White are the portfolio co-managers of all three strategies. Mr. Kamm is
the lead portfolio manager of the U.S. Mid-Cap Growth strategy; Mr. Hamel is the lead portfolio manager of the
Global Opportunities strategy; and Mr. Cepukenas is the lead portfolio manager of the U.S. Small-Cap Growth
strategy. The U.S. Mid-Cap Growth and U.S. Small-Cap Growth strategies are currently closed to most new investors
and client relationships.
The Growth team’s investment process focuses on two distinct areas - security selection and capital allocation. The
team’s investment process begins by identifying companies that have franchise characteristics (e.g. low cost production
capability, possession of a proprietary asset, dominant market share or a defensible brand name), are benefiting from
an accelerating profit cycle and are trading at a discount to the team’s estimate of private market value. The team looks
for companies that are well positioned for long-term growth, which is driven by demand for their products and
services at an early enough stage in their profit cycle to benefit from the increased cash flows produced by the
emerging profit cycle.
Based on the investment team’s fundamental analysis of a company’s profit cycle, the investment team classifies each
portfolio holding in one of three stages. GardenSM investments generally are smaller positions in the early part of their
profit cycle that may warrant a larger allocation once their profit cycle accelerates. CropSM investments are positions
that are being increased to or maintained at a full weight because they are moving through the strongest part of their
profit cycle. HarvestSM investments are positions that are being reduced as they near the investment team’s estimate of
full valuation or their profit cycle begins to decelerate. The team overlays the security selection and capital allocation
elements of its investment process with a desire to invest opportunistically across the entire global economy. The team
seeks broad knowledge of the global economy in order to position it to find growth wherever it occurs.

As of December 31, 2016
Investment Strategy (Inception Date) 1 Year 3 Years5 Years 10 YearsInception
U.S. Mid-Cap Growth (April 1, 1997)

Average Annual Gross Returns 0.28 % 3.52% 13.27% 10.00% 14.73 %
Russell Midcap® Index 13.80% 7.91% 14.70% 7.85 % 10.15 %
Global Opportunities (February 1, 2007)

Average Annual Gross Returns 5.53 % 6.10% 14.55% — 9.02 %
MSCI ACWI® Index 7.86 % 3.13% 935 % — 349 %
U.S. Small-Cap Growth (April 1, 1995)

Average Annual Gross Returns 6.90 % 291% 13.47% 8.06 % 9.80 %
Russell 2000® Index 21.31% 6.74% 14.44% 7.06 % 9.33 %
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Global Value Team

Our Global Value team was formed in 2002 and is based in San Francisco and Chicago. The team manages two
investment strategies: Non-U.S. Value and Global Value. N. David Samra and Daniel J. O’Keefe are the portfolio
co-managers of both strategies. Mr. Samra is the lead portfolio manager of the Non-U.S. Value strategy, and Mr.
O’Keefe is the lead portfolio manager of the Global Value strategy. The Non-U.S. Value strategy is closed to most new
investors and client relationships. The Global Value strategy is open to new relationships through pooled investment
vehicles, but generally closed to most new separate account relationships.

The Global Value team’s strategies employ a fundamental investment process used to construct diversified portfolios
of companies. The team seeks to invest in what it considers to be high quality, undervalued companies with strong
balance sheets and shareholder-oriented management teams.

Determining the intrinsic value of a business is the heart of the team’s research process. The team believes that
intrinsic value represents the amount that a buyer would pay to own a company’s future cash flows. The team seeks to
invest at a significant discount to its estimate of the intrinsic value of a business. The team also seeks to invest in
companies with histories of generating strong free cash flow, improving returns on capital and strong competitive
positions in their industries. The team believes that investing in companies with strong balance sheets helps to reduce
the potential for capital risk and provides company management the ability to build value when attractive
opportunities are available. The team’s research process also attempts to identify management teams with a history of
building value for shareholders.

The team ranks companies that make it through this analytical process according to the degree of the discount of the
current market price of the stock to the team’s estimate of the company’s intrinsic value. The team manages its
strategies by generally taking larger positions in companies where the discount is greatest and smaller positions in
companies with narrower discounts (subject to adjustments for investment-related concerns, including, diversification,
risk management and liquidity).

As of December 31, 2016
Investment Strategy (Inception Date) 1 Year 3 Years 5 Years 10 YearsInception
Non-U.S. Value (July 1, 2002)
Average Annual Gross Returns 6.44 % 225 % 11.85% 6.64 % 1222 %

MSCI EAFE® Index 1.00 % (1.60)% 6.53 % 0.75 % 5.59 %
Global Value (July 1, 2007)

Average Annual Gross Returns 11.32% 5.07 % 13.35% — 8.02 %
MSCI ACWI® Index 7.86 % 3.13 % 935 % — 272 %

Emerging Markets Team
Our Emerging Markets team, which was formed in 2006 and is based in New York, manages a single investment
strategy. Maria Negrete-Gruson is the portfolio manager for the Emerging Markets strategy.
The Emerging Markets team employs a fundamental research process to construct a diversified portfolio of emerging
market companies. The team seeks to invest in companies that it believes are uniquely positioned to benefit from the
growth potential in emerging markets and possess a sustainable global competitive advantage. The team believes that
over the long-term a stock’s price is directly related to the company’s ability to deliver sustainable earnings, which the
team determines based upon financial and strategic analyses. The team also believes that a disciplined risk framework
allows greater focus on fundamental stock selection. The team incorporates its assessment of company-specific and
macroeconomic risks into its valuation analysis to develop a risk adjusted target price. The risk-rating assessment
includes a review of country-appropriate macroeconomic risk factors to which a company is exposed. Finally, the
team believes that investment opportunities develop when businesses with sustainable earnings are undervalued
relative to peers and historical industry, country and regional valuations. The team values a business and develops a
price target for a company based on its assessment of the business’s sustainable earnings and risk analysis.

As of December 31, 2016
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Investment Strategy (Inception Date) 1 Year 3 Years 5 Years 10 Years Inception
Emerging Markets (July 1, 2006)

Average Annual Gross Returns 17.03% 043 % 3.01 % 2.01 4.09 %
MSCI Emerging Markets IndexSM  11.19% (2.55)% 1.27 % 1.84 380 %
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Credit Team
Our Credit team, which was formed in 2014 and is based in Mission Woods, Kansas, manages a single investment
strategy. Bryan L. Krug is the portfolio manager for the High Income strategy. The Credit team seeks to invest in
issuers with high quality business models that have compelling risk-adjusted return characteristics. The team uses a
fundamental investment process to construct a diversified portfolio of attractively valued high yield corporate bonds
and secured and unsecured loans of U.S. and non-U.S. issuers. The Credit team’s research process has four primary
pillars: business quality; financial strength and flexibility; downside analysis; and value identification.
The team analyzes the general health of the industry in which an issuer operates, the issuer’s competitive position, the
dynamics of industry participants, and the decision-making history of the issuer’s management. To understand an
issuer’s financial health, the team believes it is critical to analyze the history and trend of free cash flow. The team also
considers an issuer’s capital structure, refinancing options, financial covenants, amortization schedules and overall
financial transparency. The team seeks to manage the risk of loss with what it believes to be conservative financial
projections that account for industry position, competitive dynamics and positioning within the capital structure. To
determine the value of an investment opportunity the team uses multiple valuation metrics. The team looks for credit
improvement potential, relative value within an issuer’s capital structure, catalysts for business improvement and
potential value stemming from market or industry dislocations.

As of December 31, 2016

Investment Strategy (Inception Date) 1 Year 3 Years 5 Years 10 Years Inception
High Income (April 1, 2014)

Average Annual Gross Returns 15.74% — — — 719 %
BofA Merrill Lynch High Yield Master II Index 17.49% — — — 4.03 %
Developing World Team

Our Developing World team, which was formed in 2015 and is based in San Francisco, manages a single investment
strategy. Lewis S. Kaufman is the portfolio manager for the Developing World strategy.
The Developing World team employs a fundamental investment process to construct a diversified portfolio of
securities that offers exposure to developing world economies. In pursuit of this goal, the team generally invests
substantially in companies domiciled in or economically tied to countries the team considers to have characteristics
typical of the developing world. The team generally seeks to emphasize business value compounders, which it defines
as financially sound, free cash flow generative companies with sound business models that are exposed to the growth
potential of the developing world. The team may seek to mitigate currency volatility by emphasizing investments in
countries and currencies that are less dependent on foreign capital. The Developing World team believes a portfolio of
companies with these characteristics will be well positioned to deliver attractive risk-adjusted returns over the long
term.

As of December 31, 2016
Investment Strategy (Inception Date) 1 Year 3 Years 5 Years 10 Years Inception
Developing World (July 1, 2015)
Average Annual Gross Returns 13.08% — — — (0.14 Y%
MSCI Emerging Markets Index 11.19% — — — (5.46 Y%
Thematic Team
Our Thematic team was formed in late 2016 and is based in New York. We expect the Thematic team will manage
both a concentrated mutual fund and a long-short private fund. The team will seek to identify secular, structural and
cyclical trends that it expects will exhibit above-market growth for 3-5 years and use fundamental analysis to identify
companies exposed to these trends. The team believes the combination of a top-down thematic framework and
bottom-up analysis will position a portfolio to deliver attractive risk-adjusted returns over the long term.
Distribution, Investment Products and Client Relationships
The goal of our marketing, distribution and client service efforts is to establish and maintain a client base that is
diversified by investment strategy, investment vehicle (for example, across mutual funds and separate accounts),
distribution channel (for example, institutional, intermediary and retail) and geographic region. We focus our
distribution and marketing efforts on institutions and on intermediaries that operate with institutional-like, centralized
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We have designed our distribution strategies and structured our distribution teams to use knowledgeable, seasoned
marketing and client service professionals in a way intended to limit the time our investment professionals are
required to spend in marketing and client service activities. We believe that minimizing other demands allows our
portfolio managers and other investment professionals to focus their energies and attention on the investment
decision-making process, which we believe enhances the opportunity to achieve superior investment returns.

Our distribution efforts are centrally managed by our Head of Global Distribution, who oversees and coordinates the
efforts of our marketing and client service professionals. We continue to expand our distribution efforts into non-U.S.
markets, with our primary non-U.S. efforts focused currently on the United Kingdom, other European countries,
Australia, Canada and certain Asian countries where we believe there is growing demand for global and non-U.S.
investment strategies. In our non-U.S. distribution efforts, we use regional specialists who draw on the knowledge and
expertise of our strategy-focused professionals. As of December 31, 2016, 18% of our total assets under management
were sourced from clients located outside the United States.

Institutional Channel

Our institutional distribution channel includes institutional clients, such as U.S.-registered mutual funds, non-U.S.
funds and collective investment trusts we sub-advise; state and local governments; employee benefit plans including
Taft-Hartley plans; foundations; and endowments. Our institutional distribution channel also includes defined
contribution/401(k) plans. We offer our investment products to institutional clients directly and by marketing our
services to the investment consultants and advisors that advise them. As of December 31, 2016, approximately 43% of
our assets under management were attributed to clients represented by investment consultants, and no single
consulting firm represented clients (including investors in Artisan Funds) having more than 9% of our assets under
management.

As of December 31, 2016, 66% of our assets under management were sourced through our institutional channel.
Intermediary Channel

We maintain relationships with a number of major brokerage firms and larger private banks and trust companies at
which the process for identifying which funds to offer has been centralized to a relatively limited number of key
decision-makers that exhibit institutional decision-making behavior. We also maintain relationships with a number of
financial advisory firms and broker-dealer advisors that offer our investment products to their clients. These advisors
range from relatively small firms to large organizations.

As of December 31, 2016, approximately 29% of our assets under management were sourced through our
intermediary channel.

Retail Channel

We primarily access retail investors indirectly through mutual fund supermarkets through which investors have the
ability to purchase and redeem fund shares. Investors can also invest directly in the series of Artisan Funds. Our
subsidiary, Artisan Partners Distributors LLC, a registered broker-dealer, distributes shares of Artisan Funds. Publicity
and ratings and rankings from Morningstar, Lipper and others are important in building the Artisan Partners brand,
which is important in attracting retail investors. As a result, we publicize the ratings and rankings received by the
series of Artisan Funds and work to ensure that potential retail investors have appropriate information to evaluate a
potential investment in Artisan Funds. We do not generally use direct marketing campaigns as we believe that their
cost outweighs their potential benefits.

As of December 31, 2016, approximately 5% of our assets under management were sourced from investors we
categorize as retail investors.
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Access Through a Range of Investment Vehicles

Our clients access our investment strategies through a range of investment vehicles, including separate accounts and
mutual funds. As of December 31, 2016, approximately 49% of our assets under management were in separate
accounts, and Artisan Funds and Artisan Global Funds accounted for approximately 51% of our total assets under
management.

Separate Accounts

We manage separate account assets within most of our investment strategies. As of December 31, 2016, we managed
220 separate accounts spanning 142 client relationships and our largest separate account relationship represented
approximately 9% of our assets under management. Our separate account clients include both institutional and
intermediary channel relationships. We generally require a minimum relationship of $20 million to $100 million,
depending on the strategy, to manage a separate account. We also offer access to our Developing World, Global
Equity, Global Opportunities, Non-U.S. Growth, U.S. Mid-Cap Growth and Value Equity strategies through
Artisan-branded collective investment trusts. The fees we charge our separate accounts vary by client, investment
strategy and the size of the account. Fees are accrued monthly, but generally are paid quarterly in arrears.

Artisan Funds and Artisan Global Funds

U.S. investors that do not meet our minimum account size for a separate account, or who otherwise prefer to invest
through a mutual fund, can invest in our strategies through Artisan Funds. We serve as the investment adviser to each
series of Artisan Funds, SEC-registered mutual funds that offer no-load, no 12b-1 share classes designed to meet the
needs of a range of investors. Each series of Artisan Funds corresponds to an investment strategy we offer to clients.
In contrast to some mutual funds, investors in Artisan Funds pay no 12b-1 fees, which are fees charged to investors in
addition to management fees to pay for marketing, advertising and distribution services associated with the mutual
funds. Expenses for marketing, advertising and distribution services related to Artisan Funds, including distribution
payments to broker-dealers and other intermediaries, are paid out of the investment management fees we earn. We
earn investment management fees, which are based on the average daily net assets of each Artisan Fund and are paid
monthly, for serving as investment adviser to these funds.

We also serve as investment manager of Artisan Global Funds, a family of Ireland-based UCITS funds. Artisan
Global Funds began operations in the first quarter of 2011 and offers shares to non-U.S. investors. Currently we offer
a sub-fund of Artisan Global Funds corresponding to five of our investment strategies. Expenses for marketing,
advertising and distribution services related to Artisan Global Funds, including payments to broker-dealers and other
intermediaries, are paid out of the investment management fees we earn, which are based on the average daily net
assets of each sub-fund and are generally paid monthly.

Regulatory Environment and Compliance

Our business is subject to extensive regulation in the United States at the federal level and, to a lesser extent, the state
level, as well as by self-regulatory organizations and regulators located outside the United States. Under these laws
and regulations, agencies that regulate investment advisers have broad administrative powers, including the power to
limit, restrict or prohibit an investment adviser from carrying on its business in the event that it fails to comply with
such laws and regulations. Possible sanctions that may be imposed include the suspension of individual employees,
limitations on engaging in certain lines of business for specified periods of time, revocation of investment adviser and
other registrations, censures and fines.

SEC Regulation

Artisan Partners Limited Partnership and Artisan Partners UK LLP are registered with the SEC as investment advisers
under the Advisers Act, and Artisan Funds and several of the investment companies we sub-advise are registered
under the 1940 Act. The Advisers Act and the 1940 Act, together with the SEC’s regulations and interpretations
thereunder, impose substantive and material restrictions and requirements on the operations of advisers and mutual
funds. The Securities Act and the Exchange Act, along with the regulations and interpretations thereunder, impose
additional restrictions and requirements on mutual funds. The SEC is authorized to institute proceedings and impose
sanctions for violations of those Acts, ranging from fines and censures to termination of an adviser’s registration.

As an investment adviser, we have a fiduciary duty to our clients. The SEC has interpreted that duty to impose
standards, requirements and limitations on, among other things: trading for proprietary, personal and client accounts;
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allocations of investment opportunities among clients; use of soft dollars; execution of transactions; and
recommendations to clients. We manage accounts for our clients on a discretionary basis, with authority to buy and
sell securities for each portfolio, select broker-dealers to execute trades and negotiate brokerage commission rates. In
connection with certain of these transactions, we receive soft dollar credits from broker-dealers that have the effect of
reducing certain of our expenses.

All of our soft dollar arrangements are intended to be within the safe harbor provided by Section 28(e) of the
Exchange Act. If our ability to use soft dollars were reduced or eliminated as a result of the implementation of
statutory amendments or new regulations including regulations imposed by non-U.S. regulators, our operating
expenses would increase.
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As aregistered adviser, we are subject to many additional requirements that cover, among other things, disclosure of
information about our business to clients; maintenance of written policies and procedures; maintenance of extensive
books and records; restrictions on the types of fees we may charge; custody of client assets; client privacy;
advertising; and solicitation of clients. The SEC has authority to inspect any investment adviser and typically inspects
a registered adviser periodically to determine whether the adviser is conducting its activities (i) in accordance with
applicable laws, (ii) in a manner that is consistent with disclosures made to clients and (iii) with adequate systems and
procedures to ensure compliance.

For the year ended December 31, 2016, 65% of our revenues were derived from our advisory services to investment
companies registered under the 1940 Act, including 63% from our advisory services to Artisan Funds. The 1940 Act
imposes significant requirements and limitations on a registered fund, including with respect to its capital structure,
investments and transactions. While we exercise broad discretion over the day-to-day management of the business and
affairs of Artisan Funds and the investment portfolios of Artisan Funds and the funds we sub-advise, our own
operations are subject to oversight and management by each fund’s board of directors. Under the 1940 Act, a majority
of the directors must not be “interested persons” (sometimes referred to as the “independent director” requirement). The
responsibilities of each fund’s board include, among other things, approving our investment management agreement
with the fund; approving other service providers; determining the method of valuing assets; and monitoring
transactions involving affiliates.

Our investment management agreements with these funds may be terminated by the funds on not more than 60 days’
notice, and are subject to annual renewal by each fund’s board after the initial term of one to two years. The 1940 Act
also imposes on the investment adviser to a mutual fund a fiduciary duty with respect to the receipt of the adviser’s
investment management fees. That fiduciary duty may be enforced by the SEC, by administrative action or by
litigation by investors in the fund pursuant to a private right of action. The number of cases brought by investors
pursuant to this private right of action has increased in recent years.

As required by the Advisers Act, our investment management agreements may not be assigned without client consent.
Under the 1940 Act, investment management agreements with registered funds (such as the mutual funds we manage)
terminate automatically upon assignment. The term “assignment” is broadly defined and includes direct assignments as
well as assignments that may be deemed to occur upon the transfer, directly or indirectly, of a controlling interest in
us.

Artisan Partners Distributors LLC, our SEC-registered broker-dealer subsidiary, is subject to the SEC’s Uniform Net
Capital Rule, which requires that at least a minimum part of a registered broker-dealer’s assets be kept in relatively
liquid form. At December 31, 2016, Artisan Partners Distributors LLC had net capital of $121,873, which was
$96,873 in excess of its required net capital of $25,000.

ERISA-Related Regulation

Artisan Partners Limited Partnership is a fiduciary under ERISA with respect to assets that we manage for benefit plan
clients subject to ERISA. ERISA, regulations promulgated thereunder and applicable provisions of the Internal
Revenue Code impose certain duties on persons who are fiduciaries under ERISA, prohibit certain transactions
involving ERISA plan clients and provide monetary penalties for violations of these prohibitions.

Non-U.S. Regulation

In addition to the extensive regulation we are subject to in the United States, one of our subsidiaries, Artisan Partners
UK LLP, is authorized and regulated by the U.K. Financial Conduct Authority, which is responsible for the conduct of
business and supervision of financial firms in the United Kingdom. The Central Bank of Ireland imposes requirements
on UCITS funds subject to regulation by it, including Artisan Global Funds, as do the regulators in certain other
markets in which shares of Artisan Global Funds are offered for sale, and with which we are required to comply. We
are also subject to regulation internationally by the Australian Securities and Investments Commission, where we
operate pursuant to orders of exemption, and by various Canadian regulatory authorities in the Canadian provinces
where we operate pursuant to exemptions from registration. Our business is also subject to the rules and regulations of
the countries in which we market our funds or services and conduct investment management activities, including the
countries in which our investment strategies make investments. We may become subject to additional regulatory
demands in the future to the extent we expand our business in existing and new jurisdictions. See “Risk Factors—Risks
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Related to our Industry—We are subject to extensive regulation” and “Risk Factors—Risks Related to our Industry—The
regulatory environment in which we operate is subject to continual change, and regulatory developments designed to
increase oversight may adversely affect our business.”
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Competition

In order to grow our business, we must be able to compete effectively for assets under management. Historically, we
have competed to attract assets to our management principally on the basis of:

the performance of our investment strategies;

continuity of our investment professionals;

the quality of the service we provide to our clients; and

our brand recognition and reputation within the institutional investing community.

Our ability to continue to compete effectively will also depend upon our ability to retain our current investment
professionals and employees and to attract highly qualified new investment professionals and employees. We compete
in all aspects of our business with a large number of investment management firms, commercial banks, broker-dealers,
insurance companies and other financial institutions. For additional information concerning the competitive risks that
we face, see “Risks Factors—Risks Related to Our Industry—The investment management industry is intensely
competitive.”

Operations, Systems and Technology

With respect to our equity strategies, we perform most middle- and back-office functions internally, generally using
third-party software and technology for functions such as trade confirmation, trade settlement, custodian
reconciliations, corporate action processing, performance calculation and client reporting, customized as necessary to
support our investment processes and operations. With respect to our High Income strategy, which is currently our
only fixed income strategy, we outsource most of the middle- and back-office functions to service providers that we
supervise. Artisan Funds and Artisan Global Funds outsource the functions of custodian, transfer agent and portfolio
accounting agent to third parties whose services to Artisan Funds or Artisan Global Funds we supervise. We also have
back-up and disaster recovery systems in place.

Employees

As of December 31, 2016, we employed approximately 380 full-time and part-time employees. None of our
employees is subject to collective bargaining agreements. We consider our relationship with our employees to be good
and have not experienced interruptions of operations due to labor disagreements.

Our Structure and Reorganization

Holding Company Structure

We are a holding company and our assets principally consist of our ownership of partnership units of Artisan Partners
Holdings, deferred tax assets and cash. As the sole general partner of Artisan Partners Holdings, we operate and
control all of its business and affairs, subject to certain voting rights of its limited partners. We conduct all of our
business activities through operating subsidiaries of Artisan Partners Holdings. Net profits and net losses are allocated
based on the ownership of partnership units of Artisan Partners Holdings. As of December 31, 2016, we owned
approximately 57% of Artisan Partners Holdings, and the other 43% was owned by the limited partners of Artisan
Partners Holdings.

The historical consolidated financial statements presented and discussed elsewhere in this document are the combined
and consolidated results of Artisan Partners Asset Management and Artisan Partners Holdings. Because Artisan
Partners Asset Management and Artisan Partners Holdings were under common control at the time of our IPO
reorganization in March 2013, Artisan Partners Asset Management’s acquisition of control of Artisan Partners
Holdings was accounted for as a transaction among entities under common control. Artisan Partners Asset
Management has been allocated a part of Artisan Partners Holdings’ net income since March 12, 2013, when it became
Artisan Partners Holdings’ general partner as part of the IPO reorganization discussed below.
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IPO Reorganization

In March 2013, we completed our IPO. In connection with the IPO, we and Artisan Partners Holdings completed a
series of reorganization transactions, which we refer to as the [PO Reorganization, in order to reorganize our capital
structures in preparation for the IPO. The IPO Reorganization was designed to create a capital structure that preserves
our ability to conduct our business through Artisan Partners Holdings, while permitting us to raise additional capital
and provide access to liquidity through a public company. Multiple classes of securities at the public company level
were necessary to achieve those objectives and maintain a corporate governance structure consistent with that of
Artisan Partners Holdings prior to the IPO Reorganization. The IPO Reorganization included, among other changes,
the following:

Our appointment as the sole general partner of Artisan Partners Holdings.

The modification of our capital structure into three classes of common stock and a series of convertible preferred
stock. We issued shares of our Class B common stock, Class C common stock and convertible preferred stock to
pre-IPO partners of Artisan Partners Holdings. Each share of Class B common stock corresponds to a Class B
common unit of Artisan Partners Holdings. Each share of Class C common stock corresponds to either a Class A,
Class D or Class E common unit of Artisan Partners Holdings. Subject to certain restrictions, each common unit of
Artisan Partners Holdings (together with the corresponding share of Class B or Class C common stock) is
exchangeable for a share of our Class A common stock.

A corporation (“H&F Corp”) merged with and into Artisan Partners Asset Management, which we refer to in this
document as the H&F Corp Merger. As consideration for the merger, the shareholder of H&F Corp received shares of
our convertible preferred stock, contingent value rights, or CVRs, issued by Artisan Partners Asset Management and
the right to receive an amount of cash. In November 2013, the CVRs issued by Artisan Partners Asset Management
were terminated with no amounts paid or payable thereunder. In June 2014, the shareholder of H&F Corp converted
all of its then-remaining shares of convertible preferred stock into shares of Class A common stock and sold those
shares. We no longer have any outstanding shares of convertible preferred stock, and Artisan Partners Holdings no
longer has any outstanding preferred units.

The voting and certain other rights of each class of limited partnership units of Artisan Partners Holdings were
modified. In addition, Artisan Partners Holdings separately issued CVRs to the holders of the preferred units. In
November 2013, the CVRs issued by Artisan Partners Holdings were terminated with no amounts paid or payable
thereunder.

We entered into two tax receivable agreements (“TRAs”), one with a private equity fund (the “Pre-H&F Corp Merger
Shareholder”) and the other with each limited partner of Artisan Partners Holdings. Pursuant to the first TRA, APAM
will pay to the Pre-H&F Corp Merger Shareholder a portion of certain tax benefits APAM realizes as a result of the
H&F Corp Merger. Pursuant to the second TRA, APAM will pay to current or former limited partners of Artisan
Partners Holdings a portion of certain tax benefits APAM realizes as a result of the purchase or exchange of their
limited partnership units of Artisan Partners Holdings.

12

28



Edgar Filing: Artisan Partners Asset Management Inc. - Form 10-K

Table of Contents

The diagram below depicts our organizational structure as of December 31, 2016:
Our employees to whom we have granted equity have entered into a stockholders agreement with respect to all
shares of our common stock they have acquired from us and any shares they may acquire from us in the future,
pursuant to which they granted an irrevocable voting proxy to a stockholders committee currently consisting of
Eric R. Colson (Chairman and Chief Executive Officer), Charles J. Daley (Chief Financial Officer) and Gregory K.
Ramirez (Executive Vice President). The stockholders committee, by vote of a majority of the members, will
determine the vote of all of the shares subject to the stockholders agreement. In addition to owning all of the shares
of our Class B common stock, our employees owned unvested restricted shares of our Class A common stock
representing approximately 8% of our outstanding Class A common stock as of December 31, 2016.
Each share of Class B common stock initially entitles its holder to five votes per share. The stockholders
(2)committee holds an irrevocable proxy to vote the shares of our common stock held by the Class B common
stockholders.
Each class of common units generally entitles its holders to the same economic and voting rights in Artisan
(3)Partners Holdings as each other class of common units, except that the Class E common units have no voting rights
except as required by law.
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