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subject to such filing requirements for the past 90 days.    Yes ý No o
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Form 10-K or any amendment to this Form 10-K.    ý

         Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer, or a smaller reporting
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Act:
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         Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Act).    Yes o No ý

         The aggregate market value of the registrant's common shares held by non-affiliates of the registrant was $5,480,996,000 as of March 27,
2009, the last business day of the registrant's most recently completed second fiscal quarter. Directors and executive officers of the registrant are
considered affiliates for purposes of this calculation but should not necessarily be deemed affiliates for any other purpose.

         The number of common shares outstanding as of November 13, 2009 was 458,868,901.

DOCUMENTS INCORPORATED BY REFERENCE
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SPECIAL NOTE ABOUT FORWARD-LOOKING STATEMENTS

        We have made forward-looking statements in this Annual Report on Form 10-K, including in the sections entitled "Business," "Risk
Factors," "Legal Proceedings," "Management's Discussion and Analysis of Financial Condition and Results of Operations," and "Quantitative
and Qualitative Disclosures about Market Risk," that are based on our management's beliefs and assumptions and on information currently
available to our management. Forward-looking statements include, among others, the information concerning our possible or assumed future
results of operations, business strategies, financing plans, competitive position, potential growth opportunities, potential operating performance
improvements, the effects of competition, and the effects of future legislation or regulations. Forward-looking statements include all statements
that are not historical facts and can be identified by the use of forward-looking terminology such as the words "believe," "expect," "plan,"
"intend," "anticipate," "estimate," "predict," "potential," "continue," "may," "should," or the negative of these terms or similar expressions.

        Forward-looking statements involve risks, uncertainties, and assumptions. Actual results may differ materially from those expressed in
these forward-looking statements. You should not put undue reliance on any forward-looking statements. We do not have any intention or
obligation to update forward-looking statements after we file this report except as required by law.

        The risk factors discussed in "Risk Factors" and other risks identified in the Annual Report could cause our results to differ materially from
those expressed in forward-looking statements. There may be other risks and uncertainties that we are unable to predict at this time or that we
currently do not expect to have a material adverse effect on our business.

ii
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 PART I

 ITEM 1.    BUSINESS

Overview

        Tyco Electronics Ltd. ("we," "Tyco Electronics," or the "Company") is a leading global provider of engineered electronic components,
network solutions, specialty products, and undersea telecommunication systems. We design, manufacture, and market products for customers in
a broad array of industries including automotive; data communication systems and consumer electronics; telecommunications; aerospace,
defense, and marine; medical; energy; and lighting. Our products are produced in nearly 100 manufacturing sites in approximately 25 countries.
With approximately 7,000 engineers and worldwide manufacturing, sales, and customer service capabilities, Tyco Electronics' commitment is
our customers' advantage.

        Tyco Electronics Ltd. was incorporated in Bermuda in fiscal 2000 as a wholly-owned subsidiary of Tyco International Ltd. ("Tyco
International"). For the period following its incorporation, Tyco Electronics Ltd. did not engage in any significant business activities and held
minimal assets. Effective June 29, 2007, Tyco International distributed all of its shares of Tyco Electronics to its common shareholders (referred
to in this report as the "separation"). Tyco Electronics Ltd. became an independent, publicly traded company owning the former electronics
businesses of Tyco International Ltd. In connection with the separation, the equity interests in the entities that hold all of the assets and liabilities
of Tyco International's electronics businesses were transferred to Tyco Electronics.

        Our business was formed principally through a series of acquisitions, from fiscal 1999 through fiscal 2002, of established electronics
companies and divisions, including the acquisition of AMP Incorporated and Raychem Corporation in fiscal 1999 and the Electromechanical
Components Division of Siemens and OEM Division of Thomas & Betts in fiscal 2000. These companies each have more than 50 years of
history in engineering and innovation excellence. We operated as a segment of Tyco International prior to our separation.

        Effective June 25, 2009, we discontinued our existence as a Bermuda company as provided in Section 132G of The Companies Act of 1981
of Bermuda, as amended (the "Bermuda Companies Act"), and, in accordance with article 161 of the Swiss Federal Code on International
Private Law, continued our existence as a Swiss corporation under articles 620 et seq. of the Swiss Code of Obligations. The rights of holders of
our shares are now governed by Swiss law, our Swiss articles of association, and our Swiss organizational regulations.

        We operate through four reporting segments: Electronic Components, Network Solutions, Specialty Products, and Undersea
Telecommunications. In May 2009, we sold our Wireless Systems business which has been reclassified as discontinued operations. Prior to
reclassification to held for sale and discontinued operations, this business was reported as our former Wireless Systems segment. Also, effective
January 1, 2009, we established the Specialty Products Group from our existing businesses. The results of this new organization are reported as a
separate reporting segment. This new segment is comprised of the Aerospace, Defense, and Marine; Touch Systems; Medical; and Circuit
Protection businesses which were formerly reported in the Electronic Components segment. Prior period segment information has been revised
to conform to the current segment reporting structure in all periods presented. See Notes 1 and 24 to the Consolidated and Combined Financial
Statements for additional information regarding our segments.
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        Our reporting segments manufacture and distribute our products and solutions to a number of end markets. The table below provides a
summary of our reporting segments, the fiscal 2009 net sales contribution of each segment, and the key products and markets that we serve:

Segment
Electronic

Components
Network
Solutions

Specialty
Products

Undersea
Telecommunications

% of Fiscal 2009 Net Sales 58% 17% 14% 11%
Key Products � Connector systems � Connector systems � Connector systems � Undersea

� Relays � Heat shrink tubing � Touch screens telecommunication
� Heat shrink tubing � Fiber optics � Circuit protection systems
� Fiber optics � Wire and cable devices
� Wire and cable � Racks and panels � Wire and cable
� Application tooling � Intelligent building � Relays

controls � Heat shrink
� Network interface tubing

devices
Key Markets � Automotive � Energy � Aerospace, defense, � Communication

� Computer � Communication and marine service providers
� Communications service providers � Touch systems � Oil and gas
� Appliance � Enterprise networks � Medical
� Industrial � Circuit protection
� Consumer electronics

See Note 24 to the Consolidated and Combined Financial Statements for certain segment and geographic financial information relating to our
business.

Our Competitive Strengths

        We believe that we have the following competitive strengths:

�
Global leader in passive components.  With net sales of approximately $10.3 billion in fiscal 2009, we are significantly
larger than many of our competitors. In the fragmented connector industry, which was estimated to be $34 billion in fiscal
2009, our net sales were approximately $6 billion. We have established a global leadership position in the connector industry
with leading market positions in the following markets:

�
Automotive�#1

�
Industrial�#1

�
Computers and peripherals�#2

�
Telecom/data communications�#3

Our scale provides us the opportunity to accelerate our sales growth by making larger investments in existing and new
technologies in our core markets and to expand our presence in emerging markets. Our leadership position also provides us
the opportunity to lower our purchasing costs by developing lower cost sources of supply and to maintain a flexible
manufacturing footprint worldwide that is close to our customers' locations.

�
Strong customer relationships.  As an industry leader, we have established close working relationships with our customers.
These relationships allow us to better anticipate and respond to customer needs when designing new products and new
technical solutions. By working with our customers in developing new products and technologies, we believe we are able to
identify and act on trends and leverage knowledge about next-generation technology across our products.
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In addition, we operate a broad Global Account Management program through which we maintain close working
relationships with the key customers in the end markets that we serve.

�
Process and product technology leadership.  We employ approximately 7,000 engineers dedicated to product research,
development, and engineering. Our investment of over $530 million in product and process engineering and development
together with our capital spending of over $300 million in fiscal 2009, enable us to consistently provide innovative,
high-quality products with efficient manufacturing methods.

�
Diverse product mix and customer base.  We manufacture and sell a broad portfolio of products to customers in various
industries. Our customers include many of the leaders in their respective industries, and our relationships with them typically
date back many years. We believe that this diversified customer base provides us an opportunity to leverage our skills and
experience across markets and reduces our exposure to particular end markets, thereby reducing the variability of our
financial performance. Additionally, we believe that the diversity of our customer base reduces the level of cyclicality in our
results and distinguishes us from our competitors.

�
Balanced geographic sales mix.  We have an established manufacturing presence in approximately 25 countries and our
sales are global. Our global coverage positions us near our customers' locations and allows us to assist them in consolidating
their supply base and lowering their production costs. We believe our balanced sales distribution lowers our exposure to any
particular geography and improves our financial profile. In addition, our strategy is to continue to increase the percentage of
production from lower-cost countries.

�
Strong and experienced management team.  We believe we have a management team that has the experience necessary to
effectively execute our strategy and advance our product and technology leadership. Our Chief Executive Officer and
segment leaders average more than 20 years of experience of which most is in the electronics industry. They are supported
by an experienced and talented management team that is dedicated to maintaining and expanding our position as a global
leader in the industry.

Our Strategy

        Our goal is to be the world leader in providing custom-engineered electronic components and solutions for an increasingly connected
world. We believe that in achieving this goal we will increase net sales and profitability across our segments in the markets that we serve. Our
business strategy is based upon the following priorities:

�
Leverage our market leadership position to increase our market share.  We are a global leader in many of the markets that
we serve. For example, within our Electronic Components segment, we are the leading global supplier of connectors and
connector systems to the automotive and industrial markets. We believe that these and other markets are critical to our
success and that we must continue to strengthen our leadership position in these markets. We plan to capitalize on the
expected long-term growth in these markets by leveraging our significant scale in the industry, the breadth of our product
portfolio, our established relationships and leading specification positions with our customers, and our extensive worldwide
distribution channels.

�
Achieve market leadership in attractive and under-penetrated industries.  We plan to accelerate growth in end-user markets
in which we do not have the number one market share but which we believe have attractive growth and profitability
characteristics. These markets include: the alternate energy and lighting markets with respect to our Electronic Components
segment; the energy, communication service providers, and enterprise networks markets with respect to our Network
Solutions segment; and the aerospace, defense, and marine, touch systems, and medical markets with respect to our
Specialty Products segment. We believe that we can further leverage
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our customer service and our new product and technology capabilities in order to achieve a leading position in these markets.

�
Extend our leadership in key emerging markets.  We seek to improve our market leadership position in emerging geographic
regions, including China, Eastern Europe, and India, which we expect will experience higher growth rates than those of more
developed regions in the world. In fiscal 2009, we generated $1.4 billion of net sales in China, $0.7 billion of net sales in
Eastern Europe, and $0.2 billion of net sales in each of India and Brazil. We believe that expansion in these regions will
enable us to grow faster than the overall global market.

�
Supplement organic growth with strategic acquisitions.  We will evaluate and selectively pursue strategic acquisitions that
strengthen our market position, enhance our existing product offering, enable us to enter attractive markets, expand our
technological capabilities, and provide synergy opportunities.

�
Improve operating margins.  We intend to continue to increase our productivity and reduce our manufacturing costs. We
plan to achieve this by developing best in class manufacturing, enhancing our purchasing strategy through design initiatives
and sourcing of materials from suppliers in lower-cost regions, simplifying our distribution network, and further
implementing best practice continuous improvement programs. We also plan to continue to simplify our global
manufacturing footprint, both by migrating facilities from higher-cost to lower-cost countries and by consolidating within
countries. With respect to our manufacturing rationalization plan, we expect to incur restructuring charges of approximately
$350 million through 2011 related to current as well as future restructuring actions. These initiatives are designed to help us
maintain our competitiveness in the industry.

�
Accelerate new product development through research and development excellence. We seek to continue to increase the
percentage of our annual net sales from new products. In fiscal 2009, we derived approximately 31% of our net sales from
new products launched within the previous three years. In order to accomplish this goal, we intend to focus our research,
development, and engineering investment on next generation technologies and highly engineered products and platforms,
and leverage innovation across our segments.

Our Products

        Our net sales by reporting segment as a percentage of our total net sales was as follows:

Fiscal

2009 2008 2007
Electronic Components 58% 65% 68%
Network Solutions 17 15 15
Specialty Products 14 12 13
Undersea Telecommunications 11 8 4

Total 100% 100% 100%

Electronic Components

        Our Electronic Components segment is one of the world's largest suppliers of passive electronic components, which includes connectors
and interconnect systems, relays, switches, sensors, and wire and cable. The products sold by the Electronic Components segment are sold
primarily to original equipment manufacturers and their contract manufacturers in the automotive, computer,
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communications, industrial, appliance, and consumer electronics markets. The following are the primary product families sold by the segment:

�
Connector Systems and Components.  We offer an extensive range of electrical and electronic interconnection products.
These connectors include a wide variety of pin and socket, terminal, USB, coaxial, I/O, fiber optic, and power connectors, as
well as sophisticated interconnection products used in complex telecommunications and computer equipment.

�
Relays.  Our relay products can be used in a wide range of applications in the automotive, telecommunications, and
industrial industries, including electric sunroofs, anti-lock braking systems, and fuel injection coils for the automotive
industry and signal and power relay technologies for the telecommunications industry.

�
Heat Shrink Tubing.  We offer hundreds of reliable, cost-effective products to seal, connect, insulate, protect, hold, and
bundle high-performance electrical harnesses. We also provide customized harnessing design, prototype, and build services.

�
Fiber Optics.  We manufacture fiber optic connectors, cable assemblies, adapters, and accessories. We provide highly
engineered products that connect, configure, and control light.

�
Wire and Cable.  We provide highly engineered cable and wire products to the data transmission, telecommunications, and
industrial markets. We offer a broad range of cable, including UTP and PVC ribbon cables, SCSI, and IEEE 1394 computer
cables.

�
Application Tooling.  We offer a broad portfolio of hand tools, semi-automatic bench machines, and fully-automatic
machine systems for processing terminal products.

        In addition to the above product families which represent approximately 90% of the Electronic Components segment net sales, we also
offer identification products, antennas, magnetics, sensors, and switches.

Network Solutions

        Our Network Solutions segment is one of the world's largest suppliers of infrastructure components and systems for telecommunications
and energy markets. These components include connectors, above- and below-ground enclosures, heat shrink tubing, cable accessories, surge
arrestors, fiber optic cabling, copper cabling, and racks for copper and fiber networks. This segment also provides electronic systems for test
access and intelligent cross-connect applications as well as integrated cabling solutions for cabling and building management. The products are
grouped into the following product families:

�
Connector Systems and Components.  We offer an extensive range of low, medium, and high-voltage connectors and splices,
cable assemblies, sealing systems, terminals, fittings, lugs and clamps, transmission line fittings, splice closures, grounding
hardware, and wall and floor outlets for voice and data connection to local area networks.

�
Heat Shrink Tubing.  We offer heat shrink tubing, heat-shrinkable splice closures, wrap-around sleeves, and molded parts
designed to better protect both high- and low-voltage circuits against harsh aerial, buried, and above-ground environments.

�
Fiber Optics.  We provide fiber optic connectors, splices, fiber optic splice closures, fiber management systems, high density
cable assemblies, couplers and splitters, and complete cabling systems. These products find use in both local-area and
wide-area networks, and emerging "Last-Mile" Fiber-to-the-Home installations.
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�
Wire and Cable.  We provide wire and cable for indoor and outdoor use in office, factory floor, school, and residential voice,
data, and video networks, including copper and fiber optic distribution cables, shielded and unshielded twisted-pair cables,
armored cable, and patch cords.

�
Racks and Panels.  We provide racks and panels that are used to integrate, organize, and manage fiber and copper cables and
splices, thereby simplifying installation, maintenance, and upgrades for both exchange/head end and customer premise
environments.

        In addition to the above product families which represent in excess of 90% of the total Network Solutions segment net sales, the segment
also sells insulators, surge arrestors, power measurement products, CATV accessories, network interface devices, raceway systems, and duct
accessories.

Specialty Products

        Our Specialty Products segment is a leader in providing highly-engineered custom solutions, components, and connectors for electronic
systems, subsystems, and devices in the aerospace, defense, and marine; touch systems; medical; and circuit protection markets. The following
are the primary product families sold by the segment:

�
Connector Systems and Components.  We offer connector products including a wide variety of pin and socket, terminal,
USB, coaxial, I/O, fiber optic, and power connectors, as well as sophisticated interconnection products used in complex
aerospace and defense and medical equipment.

�
Touch Screens.  We develop, manufacture, and market a complete line of touch products for transactional kiosks,
point-of-sale terminals, machine and process control, and automated teller machines. We offer component touch systems for
original equipment manufacturers and a broad line of standard and custom LCD touch monitors and computers.

�
Circuit Protection Devices.  We offer a range of circuit protection devices, which limit the flow of high current during fault
conditions and automatically reset after the fault is cleared and power to the circuit is restored. We also offer surface-mount
chip fuses, thyristor surge protectors, multi layer varistors, gas discharge tubes for overvoltage protection, and electrostatic
discharge (ESD) protection devices.

�
Wire and Cable.  We provide highly engineered cable and wire products to the aerospace and medical markets. We offer a
broad range of cable, including NASA-spec cable, and other cables suitable for use in the aerospace industry. We provide
custom-engineered medical device solutions within the diagnostic instrument, surgical device, non-invasive therapeutic and
interventional catheter areas of the medical market.

�
Relays.  Our relay products can be used in a wide range of high-performance applications for the aerospace industry.

�
Heat Shrink Tubing.  We offer hundreds of reliable, cost-effective products to seal, connect, insulate, protect, hold, and
bundle high-performance electrical harnesses. We also provide customized harnessing design, prototype, and build services.

        In addition to the above product families which represent in excess of 90% of the total Specialty Products segment net sales, the segment
also sells identification products, sensors, fiber optics, antennas, and application tooling.
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Undersea Telecommunications

        Our Undersea Telecommunications segment designs, builds, maintains, and tests undersea fiber optic networks for both the
telecommunications and oil and gas markets.

Markets

        We sell our products to manufacturers and distributors in a number of major markets. The approximate percentage of our total net sales by
market in fiscal 2009 was as follows:

Markets Percentage
Automotive 27%
Telecommunications 27
Energy 8
Aerospace, Defense, and Marine 6
Computer 6
Industrial 5
Appliance 4
Enterprise Networks 4
Service Providers 4
Medical 2
Other 7

Total 100%

        Automotive.    The automotive industry uses our products in motor management systems, body electronic applications, safety systems,
chassis systems, security systems, driver information, passenger entertainment, and comfort and convenience applications. Electronic
components regulate critical vehicle functions, from fuel intake to braking, as well as information, entertainment, and climate control systems.

        Telecommunications.    Our products are used in telecommunications products, such as data networking equipment, switches, routers, wire
line infrastructure equipment, wireless infrastructure equipment, wireless base stations, mobile phones, and undersea fiber optic
telecommunication systems.

        Energy.    The energy industry uses our products in power generation equipment and power transmission equipment. The industry has been
investing heavily to improve, upgrade, and restore existing equipment and systems. In addition, this industry addresses the needs of emerging
countries that are building out and upgrading their energy infrastructure.

        Aerospace, Defense, and Marine.    Our products are used in military and commercial aircraft, missile systems, satellites, space programs,
radar systems, and offshore oil and gas applications.

        Computer.    Our products are used in computer products, such as servers and storage equipment, workstations, notebook computers,
desktop computers, and business and retail equipment.

        Industrial.    Our products are used in factory automation and process control systems, photovoltaic systems, industrial motors and
generators, and general industrial machinery and equipment.

        Appliance.    Our products are used in many household appliances, including refrigerators, washers, dryers, dishwashers, and microwaves.
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        Enterprise Networks.    We provide structured cabling systems and cable management products for commercial buildings and office
campuses, products that enable high-bandwidth voice and data communications throughout facilities ranging from data centers to office
buildings to hotel and resort complexes.

        Service Providers.    Our products are used by communication service providers to facilitate the high-speed delivery of services from
central offices to customer premises. This industry services the needs of emerging countries that are building out their communications
infrastructure as well as countries upgrading networks to support high-speed internet connectivity and delivery of high-definition television.

        Medical.    Our products are used in medical equipment for imaging, surgical, and monitoring applications, ranging from general surgical to
ultrasound to "smart" vital sign monitoring equipment.

        Other.    Our products are used in numerous products, including instrumentation and measurement equipment, commercial and building
equipment, building network and cabling systems, and railway equipment. This category also includes products sold through third-party
distributors.

Customers

        Our customers include automobile, telecommunication, computer, industrial, aerospace, and consumer products manufacturers that operate
both globally and locally. Our customers also include contract manufacturers and third-party distributors. We serve over 150,000 customer
locations in over 150 countries, and we maintain a strong local presence in each of the geographic areas in which we operate.

        Our net sales by geographic area as a percentage of our total net sales were as follows:

Fiscal

2009 2008 2007
Americas(1) 37% 34% 33%
Europe/Middle East/Africa 34 38 38
Asia-Pacific 29 28 29

Total 100% 100% 100%

(1)
The Americas includes our Undersea Telecommunications segment.

        See Note 24 to the Consolidated and Combined Financial Statements for additional information regarding geographic areas.

        We collaborate closely with our customers so that their product needs are met. There is no single customer that accounted for more than
10% of our net sales in fiscal 2009, 2008, or 2007. Our approach to our customers is driven by our dedication to further developing our product
families and ensuring that we are globally positioned to best provide our customers with sales and engineering support. We believe that as
electronic component technologies continue to proliferate, our broad product portfolio and engineering capability give us a potential competitive
advantage when addressing the needs of our global customers.

Raw Materials

        We use a wide variety of raw materials in the manufacture of our products. The principal raw materials that we use include plastic resins for
molding, precious metals such as gold and silver for plating, and other metals such as copper, aluminum, brass, and steel for manufacturing
cable, contacts,
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and other parts that are used for cable and component bodies and inserts. Many of these raw materials are produced in a limited number of
regions around the world or are only available from a limited number of suppliers. The prices of these materials are driven by global supply and
demand dynamics.

Working Capital

        We consistently maintain an adequate level of working capital to support our business needs. There are no unusual industry practices or
requirements relating to working capital items.

Research and Development

        We are engaged in both internal and external research and development in an effort to introduce new products, to enhance the effectiveness,
ease of use, safety, and reliability of our existing products, and to expand the applications for which the uses of our products are appropriate. We
continually evaluate developing technologies in areas where we may have technological or marketing expertise for possible investment or
acquisition.

        Our research and development expense for fiscal 2009, 2008, and 2007 was as follows:

Fiscal

2009 2008 2007
(in millions)

Electronic Components $ 291 $ 325 $ 293
Network Solutions 54 60 54
Specialty Products 62 68 56
Undersea Telecommunications 32 29 25

Total $ 439 $ 482 $ 428

        Our research, development, and engineering efforts are supported by approximately 7,000 engineers. These engineers work closely with our
customers to develop application specific, highly engineered products and systems to satisfy the customers' needs. Our new products, including
product extensions, introduced during the previous three years comprised approximately 31% of our net sales for fiscal 2009.

Sales, Marketing, and Distribution

        We sell our products into more than 150 countries, and we sell primarily through direct selling efforts. We also sell some of our products
indirectly via third-party distributors. In fiscal 2009, our direct sales represented 83% of net sales, with the remainder of net sales provided by
sales to third-party distributors and independent manufacturer representatives.

        We maintain distribution centers around the world. Products are generally delivered to these distribution centers by our manufacturing
facilities and then subsequently delivered to the customer. In some instances, product is delivered directly from our manufacturing facility to the
customer. We contract with a wide range of transport providers to deliver our products via road, rail, sea, and air.

Seasonality and Backlog

        Customer orders typically fluctuate from quarter to quarter based upon business conditions and because unfilled orders may be canceled
prior to shipment of goods. We experience a slight seasonal pattern to our business. The third fiscal quarter is typically the strongest quarter of
our fiscal year, while the first fiscal quarter is negatively affected by winter holidays and the fourth fiscal quarter is
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negatively affected by European holidays. The second fiscal quarter may also be affected by adverse winter weather conditions in certain of our
end markets.

        Backlog by reportable segment at fiscal year end 2009 and 2008 was as follows:

Fiscal

2009 2008
(in millions)

Electronics Components $ 1,265 $ 1,291
Network Solutions 290 339
Specialty Products 334 364
Undersea Telecommunications 920 1,128

Total $ 2,809 $ 3,122

        We expect that the majority of our backlog at September 25, 2009 will be filled during fiscal 2010.

Competition

        The industries in which we operate are highly competitive, and we compete with thousands of companies that range from large
multinational corporations to local manufacturers. Competition is generally on the basis of breadth of product offering, product innovation,
price, quality, delivery, and service. Our markets have generally been growing but with downward pressure on prices.

�
Electronic Components.  This segment competes against numerous companies, including Molex, Amphenol, FCI, JST, and
Omron.

�
Network Solutions.  This segment's major competitors include Corning, Commscope, and 3M.

�
Specialty Products.  This segment competes against numerous companies, including Molex, Amphenol, Deutsch, Radiall,
3M, Touch International, Littelfuse, Bel Fuse, and Lemo.

�
Undersea Telecommunications.  This segment primarily competes against Alcatel-Lucent.

Intellectual Property

        Patents and other proprietary rights are important to our business. We also rely upon trade secrets, manufacturing know-how, continuing
technological innovations, and licensing opportunities to maintain and improve our competitive position. We review third-party proprietary
rights, including patents and patent applications, as available, in an effort to develop an effective intellectual property strategy, avoid
infringement of third-party proprietary rights, identify licensing opportunities, and monitor the intellectual property claims of others.

        We own a large portfolio of patents that principally relate to electrical and electronic products. We also own a portfolio of trademarks and
are a licensee of various patents and trademarks. Patents for individual products extend for varying periods according to the date of patent filing
or grant and the legal term of patents in the various countries where patent protection is obtained. Trademark rights may potentially extend for
longer periods of time and are dependent upon national laws and use of the trademarks.

        While we consider our patents and trademarks to be valued assets, we do not believe that our competitive position is dependent on patent or
trademark protection or that our operations are dependent upon any single patent or group of related patents.
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Employees

        As of September 25, 2009, we employed approximately 78,000 people worldwide, of whom 20,000 were in the Americas region, 23,000
were in the Europe/Middle East/Africa region, and 35,000 were in the Asia-Pacific region. Of our total employees, approximately 46,000 were
employed in manufacturing and 18,000 were represented by collective bargaining agreements. Approximately 60% of our employees were based
in lower-cost countries, primarily China. We believe that our relations with our employees are satisfactory.

Government Regulation and Supervision

        The import and export of products are subject to regulation by the United States and other countries. A small portion of our products,
including defense-related products, may require governmental import and export licenses, whose issuance may be influenced by geopolitical and
other events. We have a trade compliance organization and other systems in place to apply for licenses and otherwise comply with such
regulations. Any failure to maintain compliance with domestic and foreign trade regulation could limit our ability to import and export raw
materials and finished goods into or from the relevant jurisdiction.

Environmental

        We are committed to complying with all applicable environmental, health, and safety laws and to the protection of our employees and the
environment. We maintain a global environmental, health, and safety program that includes appropriate policies and standards, staff dedicated to
environmental, health, and safety issues, periodic compliance auditing, training, and other measures. We have a program for compliance with the
European Union ("EU") Restriction on Hazardous Substances and Waste Electrical and Electronics Equipment Directives, the China RoHS law,
and similar laws.

        We have projects underway at a number of current and former manufacturing facilities to investigate and remediate environmental
contamination resulting from past operations. Based upon our experience, current information and applicable laws, we believe that it is probable
that we will incur remedial costs in the range of approximately $13 million to $26 million. As of September 25, 2009, we believe that the best
estimate within this range is approximately $16 million.

Available Information

        All periodic and current reports, registration filings, and other filings that we are required to file with the Securities and Exchange
Commission ("SEC"), including Annual Reports on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K, and
amendments to those reports filed or furnished pursuant to Section 13(a) or 15(d) of the Securities Exchange Act of 1934 ("Exchange Act") are
available free of charge through our internet website at www.tycoelectronics.com. Such documents are available as soon as reasonably
practicable after electronic filing or furnishing of the material with the SEC.

        The public may also read and copy any document that we file, including this Annual Report, at the SEC's Public Reference Room at 100 F
Street, N.E., Washington, DC 20549. Investors may obtain information on the operation of the Public Reference Room by calling the SEC at
1-800-SEC-0330. In addition, the SEC maintains an internet site at www.sec.gov that contains reports, proxy and information statements, and
other information regarding issuers that file electronically with the SEC, from which investors can electronically access our SEC filings.
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 ITEM 1A.    RISK FACTORS

You should carefully consider the risks described below before investing in our securities. The risks described below are not the only ones
facing us. Our business is also subject to risks that affect many other companies, such as general economic conditions, geopolitical events,
competition, technological obsolescence, labor relations, and international operations. Additional risks not currently known to us or that we
currently believe are immaterial also may impair our business operations, financial condition, and liquidity.

Risks Relating to Our Business

         Current and future conditions in the global economy and global capital markets, and cyclical industry conditions, may adversely
affect our results of operations, financial position, and cash flows.

        Our business and operating results have been and will continue to be affected by worldwide economic conditions. As a result of global
economic trends, the credit market crisis, lower consumer and business confidence, fluctuating commodity prices, and other challenges currently
affecting the global economy, our customers may experience deterioration of their businesses, cash flow shortages, and difficulty obtaining
financing. As a result, existing or potential customers may delay or cancel plans to purchase our products and may not be able to fulfill their
obligations to us in a timely fashion. Further, our vendors may be experiencing similar conditions, which may impact their ability to fulfill their
obligations to us. If the global economic slowdown continues for significant periods or deteriorates significantly, our results of operations,
financial position, and cash flows could be materially adversely affected.

        Additionally, we are heavily dependent on the end market industry dynamics for our products, and our operating results can be adversely
affected by cyclical and reduced demand patterns of these markets. Our sales are dependent on certain end markets that are impacted by
consumer as well as industrial and infrastructure spending, and our operating results can be adversely affected by reduced demand in those
markets. For example, the automotive industry, which accounted for approximately 27% of our net sales in fiscal 2009, is experiencing a
significant downturn described below. The telecommunications industry, which accounted for approximately 27% of our net sales in fiscal 2009,
has historically experienced periods of robust capital expenditure followed by periods of retrenchment and consolidation, which reflects current
market conditions. The aerospace and defense industry, which accounted for 6% of our net sales in fiscal 2009, has similarly undergone
significant fluctuations in demand, depending on worldwide economic and political conditions. These periodic downturns in our customers'
industries can significantly reduce demand for certain of our products, which could have a material adverse effect on our results of operations,
financial position, and cash flows.

         We are dependent on the automotive industry which is experiencing significant declines in the current economic environment.

        Approximately 27% of our net sales for fiscal 2009 were to customers in the automotive industry. Automotive manufacturers globally are
experiencing significant declines in sales of vehicles from the current economic downturn and credit conditions. Additionally, the automotive
industry is dominated by large manufacturers that can exert significant price pressure on their suppliers. As a supplier of automotive electronics
products, our sales of these products and our profitability have been and could continue to be negatively affected by changes in the operations,
products, business models, part-sourcing requirements, financial condition, and market share of automotive manufacturers, as well as potential
consolidations among automotive manufacturers.
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         We are dependent on the telecommunications, computer, and consumer electronics industries.

        Approximately 27% of our net sales for fiscal 2009 came from sales to the telecommunications industry. Demand for these products is
subject to rapid technological change and has been affected by declines in consumer and business spending due to global economic conditions.
Additionally, these markets are dominated by several large manufacturers that can exert significant price pressure on their suppliers. There can
be no assurance that we will be able to continue to compete successfully in the telecommunications industry, and our failure to do so would
materially impair our results of operations, financial position, and cash flows.

        Approximately 7% of our net sales for fiscal 2009 came from sales to the computer and consumer electronics industries. Demand for our
computer and consumer electronics products depends primarily on underlying business and consumer demand for new computer and consumer
electronics products, which has been affected by reduced spending due to global economic conditions. The amount of this demand and therefore
our sales and profitability will be affected by a variety of factors, including the rate of technological change, degree of consumer acceptance of
new products, and general economic conditions. We cannot assure you that existing levels of business and consumer demand for new computer
and consumer electronics products will not decrease.

         Disruption in credit markets and volatility in equity markets may affect our ability to access sufficient funding.

        The global equity markets have been volatile and credit markets globally have been disrupted, which has reduced the availability of
investment capital and credit. If these conditions continue or worsen, we may be unable to access adequate funding to operate and grow our
business. Our inability to access adequate funding or to generate sufficient cash from operations may require us to reconsider certain projects
and capital expenditures. The extent of any impact will depend on several factors, including our operating cash flows, the duration of tight credit
conditions and volatile equity markets, our credit ratings and credit capacity, the cost of financing, and other general economic and business
conditions.

         We encounter competition in substantially all areas of the electronic components industry.

        We operate in highly competitive markets for electronic components. The competition we experience across product lines from other
companies ranges in size from large, diversified manufacturers to small, highly specialized manufacturers. The electronic components industry
has continued to become increasingly concentrated and globalized in recent years, and our major competitors have significant financial resources
and technological capabilities. A number of these competitors compete with us primarily on price, and in some instances may enjoy lower
production costs for certain products. We cannot assure you that additional competitors will not enter our markets, or that we will be able to
compete successfully against existing or new competitors.

         Recognition of impairment charges for our goodwill could negatively affect our results of operations.

        We test goodwill allocated to reporting units for impairment annually during the fiscal fourth quarter, or more frequently if events occur or
circumstances exist that indicate that a reporting unit's carrying value may exceed its fair value. We completed our annual goodwill impairment
test in the fourth quarter of fiscal 2009 and determined that no impairment existed.

        Significant judgment is involved in determining if an indicator of impairment has occurred. In making this assessment, we rely on a number
of factors including, among others, operating results, business plans, economic projections, and anticipated future cash flows. There are inherent
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uncertainties related to these factors and management's judgment in applying each to the analysis of the recoverability of goodwill.

        During the second quarter of fiscal 2009, as a result of declines in sales and profitability of the Automotive and Communications and
Industrial Solutions reporting units of the Electronic Components segment and the Circuit Protection reporting unit of the Specialty Products
segment, we determined that an indicator of impairment had occurred and goodwill impairment testing of these reporting units was required. The
testing for goodwill impairment is a two step process. In performing step I of impairment testing, we determined the fair value of the
Automotive, Communications and Industrial Solutions, and Circuit Protection reporting units based on a discounted cash flows analysis
incorporating our estimate of future operating performance. The results of the step I goodwill impairment tests indicated that the book value of
each of the reporting units exceeded its fair value. The failure of the step I goodwill impairment tests triggered step II goodwill impairment tests
in which we determined the implied fair value of the reporting units' goodwill by comparing the reporting units' fair value determined in step I to
the fair value of the reporting units' net assets, including unrecognized intangible assets. The step II goodwill impairment tests resulted in a full
impairment charge of $2,088 million for the Automotive reporting unit and partial impairment charges of $1,347 million and $112 million for
the Communications and Industrial Solutions and Circuit Protection reporting units, respectively, in the second quarter of fiscal 2009.

        Should economic conditions deteriorate further or remain depressed for a prolonged period of time, estimates of future cash flows for our
reporting units may be insufficient to support carrying value and the goodwill assigned to it, requiring us to perform additional tests for
impairment. Further impairment charges, if any, may be material to our results of operations and financial position.

         We are dependent on market acceptance of new product introductions and product innovations for future revenue growth.

        The markets in which we operate are subject to rapid technological change. Our long-term operating results depend substantially upon our
ability to continually develop, introduce, and market new and innovative products, to modify existing products, to respond to technological
change, and to customize certain products to meet customer requirements. There are numerous risks inherent in this process, including the risks
that we will be unable to anticipate the direction of technological change or that we will be unable to develop and market new products and
applications in a timely fashion to satisfy customer demands.

         Like other suppliers to the electronics industry, we are subject to continuing pressure to lower our prices.

        Over the past several years we have experienced, and we expect to continue to experience, pressure each year to lower our prices. In recent
years, we have experienced price erosion averaging from 1% to 2%. In order to maintain our margins, we must continue to reduce our costs by
similar amounts. We cannot assure you that continuing pressures to reduce our prices will not have a material adverse effect on our results of
operations, financial position, and cash flows.

         We may be negatively affected as our customers and vendors continue to consolidate.

        Many of the industries to which we sell our products, as well as many of the industries from which we buy materials, have become
increasingly concentrated in recent years, including the automotive, telecommunications, computer, and aerospace and defense industries.
Consolidation of customers may lead to decreased product purchases from us. In addition, as our customers buy in larger volumes, their volume
buying power has increased, and they have been able to negotiate more favorable pricing and find alternative sources from which to purchase.
Our materials suppliers similarly have increased their

14

Edgar Filing: Tyco Electronics Ltd. - Form 10-K

20



Table of Contents

ability to negotiate favorable pricing. These trends may adversely affect the profit margins on our products, particularly for commodity
components.

         Our results are sensitive to raw material availability, quality, and cost.

        We are a large buyer of resin, copper, gold, brass, steel, chemicals and additives, and zinc. Many of these raw materials are produced in a
limited number of regions around the world or are only available from a limited number of suppliers. In addition, the price of many of these raw
materials, including gold, has increased in recent years and continues to fluctuate. Over the last three years, we have only been able to partially
offset these increases through higher selling prices. Our results of operations, financial position, and cash flows may be materially and adversely
affected if we have difficulty obtaining these raw materials, the quality of available raw materials deteriorates, or there are continued significant
price increases for these raw materials. Any of these events could have a substantial impact on the price we pay for raw materials and, to the
extent we cannot compensate for cost increases through productivity improvements or price increases to our customers, our margins may
decline, materially affecting our results of operations, financial position, and cash flows.

         Foreign currency exchange rates may adversely affect our results.

        We are exposed to a variety of market risks, including the effects of changes in foreign currency exchange rates. Approximately 50% of our
net sales for fiscal 2009 were invoiced in currencies other than the U.S. Dollar, and we expect revenue from non-U.S. markets to continue to
represent a significant portion of our net revenue. Therefore, when the U.S. Dollar strengthens in relation to the currencies of the countries where
we sell our products, such as the Euro, our U.S. Dollar reported revenue and income will decrease. Changes in the relative values of currencies
may have a significant effect on our results of operations, financial position, and cash flows. We manage this risk in part by entering into
financial derivative contracts. In addition to the risk of non-performance by the counterparty to the contracts, our efforts to manage these risks
might not be successful.

         The life cycles of our products can be very short.

        The life cycles of certain of our products can be very short relative to the development cycles. As a result, the resources devoted to product
sales and marketing may not result in material revenue, and, from time to time, we may need to write off excess or obsolete inventory or
equipment. If we were to incur significant engineering expenses and investments in inventory and equipment that we were not able to recover
and we were not able to compensate for those expenses, our results of operations, financial position, and cash flows would be materially and
adversely affected.

         A decline in the market value of our pension plans' investment portfolios could adversely affect our results of operations, financial
position, and cash flows.

        Concerns about deterioration in the global economy, together with the current credit crisis, have caused significant volatility in interest rates
and equity prices, which could decrease the value of our pension plans' investment portfolios. A decrease in the value of our pension plans'
investment portfolios could have an adverse effect on our results of operations, financial position, and cash flows.

         We may use components and products manufactured by third parties.

        We may rely on third-party suppliers for the components used in our products, and we may rely on third-party manufacturers to
manufacture certain of our assemblies and finished products. Our results of operations, financial position, and cash flows could be adversely
affected if such third parties lack sufficient quality control or if there are significant changes in their financial or business condition. We also
have third-party arrangements for the manufacture of certain products, parts, and components. If
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these third parties fail to deliver quality products, parts, and components on time and at reasonable prices, we could have difficulties fulfilling
our orders, sales and profits could decline, and our commercial reputation could be damaged.

         Our future success is substantially dependent on our ability to attract and retain highly qualified technical, managerial, marketing,
finance, and administrative personnel.

        Our success depends upon our continued ability to hire and retain key employees at our operations around the world. We depend on highly
skilled technical personnel to design, manufacture, and support our wide range of electronic components. Additionally, we rely upon
experienced managerial, marketing, and support personnel to manage our business effectively and to successfully promote our wide range of
products. Any difficulties in obtaining or retaining the necessary global management, technical, human resource, and financial skills to achieve
our objectives may have adverse affects on our results of operations, financial position, and cash flows.

         If any of our operations are found not to comply with applicable antitrust or competition laws, our business may suffer.

        Our operations are subject to applicable antitrust and competition laws in the jurisdictions in which we conduct our business, in particular
the United States and the European Union. These laws prohibit, among other things, anticompetitive agreements and practices. If any of our
commercial, including distribution, agreements and practices with respect to the electrical components or other markets is found to violate or
infringe such laws, we may be subject to civil and other penalties. We also may be subject to third party claims for damages. Further, agreements
that infringe these antitrust and competition laws may be void and unenforceable, in whole or in part, or require modification in order to be
lawful and enforceable. If we are unable to enforce any of our commercial agreements, whether at all or in material part, our results of
operations, financial position, and cash flows could be adversely affected.

         Future acquisitions may not be successful.

        We regularly evaluate the possible acquisition of strategic businesses or product lines with the potential to strengthen our market position or
enhance our existing product offerings. We cannot assure you, however, that we will identify or successfully complete transactions with suitable
acquisition candidates in the future. Nor can we assure you that completed acquisitions will be successful. If an acquired business fails to operate
as anticipated or cannot be successfully integrated with our existing business, our results of operations, financial position, and cash flows could
be materially and adversely affected.

         Future acquisitions could require us to issue additional debt or equity.

        If we were to undertake a substantial acquisition for cash, the acquisition would likely need to be financed in part through additional
financing from banks, through public offerings or private placements of debt or equity securities, or other arrangements. This acquisition
financing might decrease our ratio of earnings to fixed charges and adversely affect other leverage measures. We cannot assure you that the
necessary acquisition financing would be available to us on acceptable terms if and when required. If we were to undertake an acquisition by
issuing equity securities or equity-linked securities, the issued securities may have a dilutive effect on the interests of the holders of our shares.
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         Divestitures of some of our businesses or product lines may materially adversely affect our results of operations or financial
position.

        While we have substantially completed the streamlining of our portfolio that we began over two years ago, we may in the future evaluate
the performance of specific businesses and may continue to sell businesses or product lines. Any divestitures may result in significant write-offs,
including those related to goodwill and other intangible assets, which could have a material adverse effect on our results of operations and
financial position. Divestitures could involve additional risks, including difficulties in the separation of operations, services, products and
personnel, the diversion of management's attention from other business concerns, the disruption of our business, and the potential loss of key
employees. There can be no assurance that we will be successful in addressing these or any other significant risks encountered.

         We are subject to global risks of political, economic, and military instability.

        Our workforce, manufacturing, administrative, and sales facilities, markets, customers, and suppliers are located throughout the world, and
we are exposed to risks that could negatively affect sales or profitability, including:

�
tariffs, trade barriers, and trade disputes;

�
regulations related to customs and import/export matters;

�
variations in lengths of payment cycles;

�
tax issues, such as tax law changes, examinations by taxing authorities, variations in tax laws from country to country, and
difficulties in repatriating in a tax-efficient manner cash generated or held in a number of jurisdictions;

�
challenges in collecting accounts receivable;

�
employment regulations and local labor conditions;

�
difficulties protecting intellectual property;

�
instability in economic or political conditions, including inflation, recession, and actual or anticipated military or political
conflicts; and

�
the impact of each of the foregoing on our outsourcing and procurement arrangements.

        We have sizeable operations in China, including manufacturing operations, and in fiscal 2009, 14% of our net sales were made to customers
in China. The legal system in China is still developing and is subject to change. Accordingly, our operations and orders for products in China
could be adversely affected by changes to or interpretation of Chinese law.

         We could be adversely affected by violations of the U.S. Foreign Corrupt Practices Act and similar worldwide anti-bribery laws.

        The U.S. Foreign Corrupt Practices Act ("FCPA") and similar worldwide anti-bribery laws generally prohibit companies and their
intermediaries from making improper payments to non-U.S. officials for the purpose of obtaining or retaining business. Our policies mandate
compliance with these anti-bribery laws. We operate in many parts of the world that have experienced governmental corruption to some degree,
and in certain circumstances, strict compliance with anti-bribery laws may conflict with local customs and practices. Despite our training and
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violations, could disrupt our business and result in a material adverse effect on our results of operations, financial position, and cash flows.

         Our operations expose us to the risk of material environmental liabilities, litigation, and violations.

        We are subject to numerous federal, state, local, and non-U.S. environmental protection and health and safety laws governing, among other
things:

�
the generation, storage, use, and transportation of hazardous materials;

�
emissions or discharges of substances into the environment;

�
investigation and remediation of hazardous substances or materials at various sites; and

�
the health and safety of our employees.

        We may not have been, or we may not at all times be, in compliance with environmental and health and safety laws. If we violate these
laws, we could be fined, criminally charged, or otherwise sanctioned by regulators. Environmental laws outside of the United States are
becoming more stringent, resulting in increased costs and compliance burdens.

        Certain environmental laws assess liability on current or previous owners or operators of real property for the costs of investigation,
removal, or remediation of hazardous substances or materials at their properties or at properties at which they have disposed of hazardous
substances. Liability for investigative, removal, and remedial costs under certain federal and state laws are retroactive, strict, and joint and
several. In addition to cleanup actions brought by governmental authorities, private parties could bring personal injury or other claims due to the
presence of, or exposure to, hazardous substances. We have received notification from the U.S. Environmental Protection Agency and similar
state environmental agencies that conditions at a number of formerly owned sites where we and others have disposed of hazardous substances
require investigation, cleanup, and other possible remedial action and may require that we reimburse the government or otherwise pay for the
costs of investigation and remediation and for natural resource damage claims from such sites.

        While we plan for future capital and operating expenditures to maintain compliance with environmental laws, we cannot assure you that our
costs of complying with current or future environmental protection and health and safety laws, or our liabilities arising from past or future
releases of, or exposures to, hazardous substances will not exceed our estimates or adversely affect our results of operations, financial position,
and cash flows or that we will not be subject to additional environmental claims for personal injury or cleanup in the future based on our past,
present, or future business activities.

         Our products are subject to various requirements related to chemical usage, hazardous material content, and recycling.

        The EU, China, and other jurisdictions in which our products are sold have enacted or are proposing to enact laws addressing
environmental and other impacts from product disposal, use of hazardous materials in products, use of chemicals in manufacturing, recycling of
products at the end of their useful life, and other related matters. These laws include the EU Restriction on Hazardous Substances, End of Life
Vehicle and Waste Electrical and Electronic Equipment Directives, the EU REACH (chemical registration) Directive, the China law on
Management Methods for Controlling Pollution by Electronic Information Products, and various other laws. These laws prohibit the use of
certain substances in the manufacture of our products and directly and indirectly impose a variety of requirements for modification of
manufacturing processes, registration, chemical testing, labeling, and other matters. We cannot predict the extent to which these laws will
proliferate in other jurisdictions or
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expand to address other materials or other aspects of our product manufacturing and sale. These laws could make manufacture or sale of our
products more expensive or impossible and could limit our ability to sell our products in certain jurisdictions.

         Our ability to compete effectively depends, in part, on our ability to maintain the proprietary nature of our technology.

        The electronics industry is characterized by litigation regarding patent and other intellectual property rights. Within this industry,
companies have become more aggressive in asserting and defending patent claims against competitors. There can be no assurance that we will
not be subject to future litigation alleging intellectual property rights infringement or that we will not pursue litigation to protect our property
rights. Depending on the size and importance of the patent or trademark in question, an unfavorable outcome regarding one of these matters may
have a material adverse effect on our results of operations, financial position, and cash flows.

         We are a defendant to a variety of litigation in the course of our business that could cause a material adverse effect on our results
of operations, financial position, and cash flows.

        In the ordinary course of business, we are a defendant in litigation, including litigation alleging the infringement of intellectual property
rights, anti-competitive behavior, and product liability. In certain circumstances, patent infringement and antitrust laws permit successful
plaintiffs to recover treble damages. The defense of these lawsuits may divert our management's attention, and we may incur significant
expenses in defending these lawsuits. In addition, we may be required to pay damage awards or settlements, or become subject to injunctions or
other equitable remedies, that could cause a material adverse effect on our results of operations, financial position, and cash flows.

         Covenants in our debt instruments may adversely affect us.

        Our bank credit facility contains financial and other covenants, such as a limit on the ratio of debt (as defined in the credit facility) to
earnings before interest, taxes, depreciation and amortization (as defined in the credit facility), and limits on subsidiary debt and incurrence of
liens. Our outstanding indentures contain customary covenants including limits on incurrence of liens, sale and lease-back transactions, and our
ability to consolidate, merge, and sell assets.

        Although we believe none of these covenants are presently restrictive to our operations, our ability to meet the financial covenant can be
affected by events beyond our control, and we cannot provide assurance that we will continue to comply with the covenant. A breach of any of
these covenants could result in a default under our credit facility or indentures. Upon the occurrence of certain defaults under our credit facility
and indentures, the lenders or trustee could elect to declare all amounts outstanding thereunder to be immediately due and payable, and our
lenders could terminate commitments to extend further credit under our bank credit facility. If the lenders or trustee accelerate the repayment of
borrowings, we cannot provide assurance that we will have sufficient assets to repay our credit facility and our other affected indebtedness.
Acceleration of any debt obligation under any of our material debt instruments may permit the holders or trustee of our other material debt to
accelerate payment of debt obligations to the creditors thereunder.

        The indentures governing our outstanding senior notes contain covenants that may require us to offer to buy back the notes for a price equal
to 101% of the principal amount, plus accrued and unpaid interest, to the repurchase date, upon a change of control triggering event (as defined
in the indentures). We cannot assure you that we will have sufficient funds available to repurchase the notes in that event, which could result in a
default under the notes. Any future debt that we incur may contain covenants regarding repurchases in the event of a change of control triggering
event.
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Risks Relating to Our Separation from Tyco International

         We are responsible for a portion of Tyco International's contingent and other corporate liabilities, including those relating to
shareholder litigation.

        In connection with our separation from Tyco International on June 29, 2007, we, Tyco International, and its former healthcare businesses
("Covidien") entered into a Separation and Distribution Agreement which governs the relationships among us, Tyco International, and Covidien
subsequent to the separation and provided for the allocation among us, Tyco International, and Covidien of Tyco International's assets,
liabilities, and obligations attributable to periods prior to the separation. Under the Separation and Distribution Agreement, subject to certain
exceptions contained in the Tax Sharing Agreement among the parties, we, Tyco International, and Covidien have agreed to assume and be
responsible for 31%, 27%, and 42%, respectively, of certain of Tyco International's contingent and other corporate liabilities. All costs and
expenses associated with the management of these contingent and other corporate liabilities are shared equally among the parties. These
contingent and other corporate liabilities primarily relate to consolidated securities litigation, any actions with respect to the separation or the
distribution brought by any third party and tax liabilities for periods prior to and including the date of separation of June 29, 2007. For more
information on the contingent tax liabilities, see "We share responsibility for certain of our, Tyco International's, and Covidien's income tax
liabilities for tax periods prior to and including the distribution date." Contingent and other corporate liabilities do not include liabilities that are
specifically related to one of the three separated companies, which were allocated 100% to the relevant company.

        If any party responsible for such liabilities were to default in its payment, when due, of any of these assumed obligations, each
non-defaulting party would be required to pay equally with any other non-defaulting party the amounts in default. Accordingly, under certain
circumstances, we may be obligated to pay amounts in excess of our agreed-upon share of the assumed obligations related to such contingent
and other corporate liabilities, including associated costs and expenses.

        Prior to the announcement by Tyco International of the planned separation of Tyco Electronics and Covidien in January 2006, Tyco
International and certain of its former directors and officers were named as defendants in over 40 purported securities class action lawsuits, most
of which were part of a class action settlement of 32 lawsuits reached in 2007 and others of which have been settled subsequently, for which we
were responsible for 31%. We are responsible for 31% of potential liabilities that may arise upon the resolution of the remaining pending
litigation. Of the remaining securities cases, three remain outstanding, for which we have established a reserve. If the unresolved securities
proceedings were to be determined adversely to Tyco International, our share of any additional potential losses under the terms of the Separation
and Distribution Agreement, which are not presently estimable, may have a material adverse effect on our results of operations, financial
position, and cash flows.

        Tyco International has the right to control the defense and settlement of outstanding securities litigation, subject to certain limitations. The
timing, nature, and amount of any settlements of outstanding litigation may not be in our best interests. Furthermore, in the event of any future
settlements, we may have limited notice before we would be required to pay our portion of the settlement amount. Moreover, Tyco International
stipulated, pursuant to a court order, that we, Tyco International, and Covidien each will be primarily liable for a portion of the obligations
arising from the Tyco International shareholder litigation. The stipulation also provides that if any party defaults on its obligations, the other
parties are jointly and severally liable for the defaulting party's obligations.
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         We share responsibility for certain of our, Tyco International's and Covidien's income tax liabilities for tax periods prior to and
including the distribution date.

        Under the Tax Sharing Agreement, we share responsibility for certain of our, Tyco International's, and Covidien's income tax liabilities
based on a sharing formula for periods prior to and including June 29, 2007. More specifically, we, Tyco International, and Covidien share 31%,
27%, and 42%, respectively, of U.S. income tax liabilities that arise from adjustments made by tax authorities to our, Tyco International's, and
Covidien's U.S. income tax returns, certain income tax liabilities arising from adjustments made by tax authorities to intercompany transactions
or similar adjustments, and certain taxes attributable to internal transactions undertaken in anticipation of the separation. All costs and expenses
associated with the management of these shared tax liabilities are shared equally among the parties. We are responsible for all of our own taxes
that are not shared pursuant to the Tax Sharing Agreement's sharing formula. In addition, Tyco International and Covidien are responsible for
their tax liabilities that are not subject to the Tax Sharing Agreement's sharing formula.

        All the tax liabilities that are associated with our businesses, including liabilities that arose prior to our separation from Tyco International,
became our tax liabilities. Although we agreed to share certain of these tax liabilities with Tyco International and Covidien pursuant to the Tax
Sharing Agreement, we remain primarily liable for all of these liabilities. If Tyco International and Covidien default on their obligations to us
under the Tax Sharing Agreement, we would be liable for the entire amount of these liabilities.

        If any party to the Tax Sharing Agreement were to default in its obligation to another party to pay its share of the distribution taxes that
arise as a result of no party's fault, each non-defaulting party would be required to pay, equally with any other non-defaulting party, the amounts
in default. In addition, if another party to the Tax Sharing Agreement that is responsible for all or a portion of an income tax liability were to
default in its payment of such liability to a taxing authority, we could be legally liable under applicable tax law for such liabilities and required
to make additional tax payments. Accordingly, under certain circumstances, we may be obligated to pay amounts in excess of our agreed-upon
share of our, Tyco International's, and Covidien's tax liabilities.

        Our, Tyco International's, and Covidien's income tax returns are examined periodically by various tax authorities. In connection with such
examinations, tax authorities, including the U.S. Internal Revenue Service ("IRS"), have raised issues and proposed tax adjustments. We are
reviewing and contesting certain of the proposed tax adjustments. Amounts related to these tax adjustments and other tax contingencies and
related interest that we have assessed under the uncertain tax position provisions of Accounting Standards Codification ("ASC") 740 (Income
Taxes) have been reflected as a liability on the Consolidated and Combined Financial Statements. The calculation of our tax liabilities includes
estimates for uncertainties in the application of complex tax regulations across multiple global jurisdictions where we conduct our operations.
We recognize liabilities for tax as well as related interest for issues in the U.S. and other tax jurisdictions based on our estimate of whether, and
the extent to which, additional taxes and related interest will be due. These tax liabilities and related interest are reflected net of the impact of
related tax loss carryforwards. These estimates may change due to changing facts and circumstances; however, due to the complexity of these
uncertainties, the ultimate resolution may result in a settlement that differs from our current estimate of the tax liabilities and related interest.

        Under the Tax Sharing Agreement, Tyco International has the right to administer, control, and settle all U.S. income tax audits for periods
prior to and including June 29, 2007. The timing, nature, and amount of any settlement agreed to by Tyco International may not be in our best
interests. Moreover, the other parties to the Tax Sharing Agreement will be able to remove Tyco International as the controlling party only under
limited circumstances, including a change of control or bankruptcy of Tyco International, or by a majority vote of the parties on or after the
second anniversary of the
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distribution. All other tax audits will be administered, controlled, and settled by the party that would be responsible for paying the tax.

         If the distribution or certain internal transactions undertaken in anticipation of the separation are determined to be taxable for
U.S. federal income tax purposes, we could incur significant U.S. federal income tax liabilities.

        Tyco International received private letter rulings from the IRS regarding the U.S. federal income tax consequences of the distribution of our
common shares and Covidien common shares to the Tyco International shareholders substantially to the effect that the distribution, except for
cash received in lieu of a fractional share of our common shares and the Covidien common shares, will qualify as tax-free under
Sections 368(a)(1)(D) and 355 of the Internal Revenue Code (the "Code"). The private letter rulings also provided that certain internal
transactions undertaken in anticipation of the separation would qualify for favorable treatment under the Code. In addition to obtaining the
private letter rulings, Tyco International obtained opinions from the law firm of McDermott Will & Emery LLP confirming the tax-free status of
the distribution and certain internal transactions. The private letter rulings and the opinions relied on certain facts and assumptions, and certain
representations and undertakings, from us, Tyco International, and Covidien regarding the past and future conduct of our respective businesses
and other matters. Notwithstanding the private letter rulings and the opinions, the IRS could determine on audit that the distribution or the
internal transactions should be treated as taxable transactions if it determines that any of these facts, assumptions, representations, or
undertakings are not correct or have been violated, or that the distributions should be taxable for other reasons, including as a result of
significant changes in stock or asset ownership after the distribution. If the distribution ultimately is determined to be taxable, Tyco International
would recognize gain in an amount equal to the excess of the fair market value of our common shares and Covidien common shares distributed
to Tyco International shareholders on the distribution date over Tyco International's tax basis in such common shares, but such gain, if
recognized, generally would not be subject to U.S. federal income tax. However, we would incur significant U.S. federal income tax liabilities if
it is ultimately determined that certain internal transactions undertaken in anticipation of the separation should be treated as taxable transactions.

        In addition, under the terms of the Tax Sharing Agreement, in the event the distribution or the internal transactions were determined to be
taxable and such determination was the result of actions taken after the distribution by us, Tyco International, or Covidien, the party responsible
for such failure would be responsible for all taxes imposed on us, Tyco International, or Covidien as a result thereof. If such determination is not
the result of actions taken after the distribution by us, Tyco International, or Covidien, then we, Tyco International, or Covidien would be
responsible for 31%, 27%, and 42%, respectively, of any taxes imposed on us, Tyco International, or Covidien as a result of such determination.
Such tax amounts could be significant. In the event that any party to the Tax Sharing Agreement defaults in its obligation to pay distribution
taxes to another party that arise as a result of no party's fault, each non-defaulting party would be responsible for an equal amount of the
defaulting party's obligation to make a payment to another party in respect of such other party's taxes.

Risks Relating to Our Swiss Jurisdiction of Incorporation

         Legislative and other proposals in Switzerland, the United States, and other jurisdictions could cause a material change in our
worldwide effective corporate tax rate.

        Various U.S. and non-U.S. legislative proposals and other initiatives have been directed at companies incorporated in lower-tax
jurisdictions. We believe that recently there has been heightened focus on adoption of such legislation and other initiatives. If adopted, these
proposed changes could materially increase our worldwide corporate effective tax rate. We believe that, since becoming a Swiss corporation in
June 2009, we are less likely to be subject to such legislation and other initiatives
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because Switzerland has both a generally imposed corporate income tax and comprehensive tax treaties with the United States and other
jurisdictions in which we operate. However, we cannot predict the outcome of any specific legislation or initiative and we cannot assure you that
any such legislation or initiative will not apply to us.

         Legislation in the United States could adversely impact our results of operations, financial position, and cash flows.

        Various U.S. federal and state legislative proposals have been introduced in recent years that may negatively impact the growth of our
business by denying government contracts to U.S. companies that have moved to lower-tax jurisdictions.

        We expect the U.S. Congress to continue to consider implementation and/or expansion of policies that would restrict the federal and state
governments from contracting with entities that move their corporate locations abroad. We believe that we are less likely to be subject to such
proposals since becoming a Swiss corporation in June 2009. However, we cannot predict the likelihood that, or final form in which, any such
proposed legislation might become law, the nature of regulations that may be promulgated under any future legislative enactments, the effect
such enactments and increased regulatory scrutiny may have on our business, or the outcome of any specific legislative proposals. Therefore, we
cannot assure you that any such legislative action will not apply to us. In addition, we are unable to predict whether the final form of any
potential legislation discussed above also would affect our indirect sales to U.S. federal or state governments or the willingness of our
non-governmental customers to do business with us. As a result of these uncertainties, we are unable to assess the potential impact of any
proposed legislation in this area and cannot assure you that the impact will not be materially adverse to us.

         As a Swiss corporation, we have less flexibility with respect to certain aspects of capital management.

        As a Swiss corporation, our board of directors may not declare and pay distributions or dividends on our shares without shareholder
approval and without satisfying certain other requirements. Our articles of association authorize us to create authorized share capital that can be
issued by the board of directors, but this authorization is limited to (i) authorized share capital up to 50% of the existing registered shares with
such authorization valid for a maximum of two years and (ii) conditional share capital of up to 50% of the existing registered shares that may be
issued only for specific purposes. Additionally, subject to specified exceptions, Swiss law grants preemptive rights to existing shareholders to
subscribe for new issuances of shares from authorized share capital and advance subscription rights to existing shareholders to subscribe for new
issuances of shares from conditional share capital. Swiss law also does not provide much flexibility in the various terms that can attach to
different classes of shares, and reserves for approval by shareholders many types of corporate actions, including the creation of shares with
preferential rights with respect to liquidation, dividends, and/or voting. Moreover, under Swiss law, we generally may not issue registered shares
for an amount below par value without prior shareholder approval to decrease the par value of our registered shares. Any such actions for which
our shareholders must vote will require that we file a preliminary proxy statement with the SEC and convene a meeting of shareholders, which
would delay the timing to execute such actions. Such limitations provide the board of directors less flexibility with respect to our capital
management. While we do not believe that Swiss law requirements relating to our capital management will have an adverse effect on us, we
cannot assure you that situations will not arise where such flexibility would have provided substantial benefits to our shareholders.
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         Swiss law differs from the laws in effect in the United States and may afford less protection to holders of our securities.

        We are organized under the laws of Switzerland. It may not be possible to enforce court judgments obtained in the United States against us
in Switzerland based on the civil liability provisions of the U.S. federal or state securities laws. In addition, there is some uncertainty as to
whether the courts of Switzerland would recognize or enforce judgments of U.S. courts obtained against us or our directors or officers based on
the civil liability provisions of the U.S. federal or state securities laws or hear actions against us or those persons based on those laws. We have
been advised that the United States and Switzerland currently do not have a treaty providing for the reciprocal recognition and enforcement of
judgments in civil and commercial matters. Some remedies available under the laws of United States jurisdictions, including some remedies
available under the U.S. federal securities laws, would not be allowed in Swiss courts as they are contrary to that nation's public policy.

        Swiss corporate law, which applies to us, differs in certain material respects from laws generally applicable to U.S. corporations and their
shareholders. These differences include the manner in which directors must disclose transactions in which they have an interest, the rights of
shareholders to bring class action and derivative lawsuits, and the scope of indemnification available to directors and officers. Thus, holders of
our securities may have more difficulty protecting their interests than would holders of securities of a corporation incorporated in a jurisdiction
of the United States.

Risks Relating to Our Shares

         The market price of our shares may fluctuate widely.

        The market price of our shares may fluctuate widely, depending upon many factors, including:

�
our quarterly or annual earnings;

�
changes in quarterly or annual sales or earnings guidance that we may provide;

�
actual or anticipated fluctuations in our operating results;

�
volatility in financial markets and market fluctuations caused by the global economic downturn and deterioration of credit
conditions;

�
changes in earnings estimates by securities analysts or our ability to meet those estimates;

�
changes in accounting standards, policies, guidance, interpretations, or principles;

�
announcements by us or our competitors of significant acquisitions or dispositions; and

�
the operating and stock price performance of comparable companies.

         We might not be able to make distributions on our shares without subjecting shareholders to Swiss withholding tax.

        In order to make distributions on our shares to shareholders free of Swiss withholding tax, we anticipate making any future distributions to
shareholders, prior to January 1, 2011, through a reduction of registered share capital or, after January 1, 2011, out of registered share capital or
contributed surplus (as determined for Swiss tax purposes). Distributions to our shareholders in the form of a reduction of registered share
capital are not subject to Swiss withholding tax. To date since we became a Swiss corporation, all distributions on our shares recommended by
our board of directors for approval by our shareholders and approved by our shareholders have been distributions through reductions in our
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pay generally would be subject to a Swiss federal withholding tax at a rate of 35%. The withholding tax must be withheld from the gross
distribution and paid to the Swiss Federal Tax Administration. A U.S. holder that qualifies for benefits under the Convention between the United
States of America and the Swiss Confederation for the Avoidance of Double Taxation with Respect to Taxes on Income may apply for a refund
of the tax withheld in excess of the 15% treaty rate (or for a full refund if the shareholder is a qualified pension fund). A Swiss tax resident
holder may apply any tax withheld for a full credit against Swiss income tax upon proper declaration of the related income in such Swiss
resident holder's personal Swiss income tax return. There can be no assurance that our shareholders will approve distributions through reductions
in our registered share capital in the future, that we will be able to meet the other legal requirements for a reduction of registered share capital, or
that Swiss withholding rules would not be changed in the future. In addition, over the long term, the amount of registered share capital available
for reductions will be limited.

         Currency fluctuations between the U.S. Dollar and the Swiss Franc may limit the amount available for any future distributions on
our shares without subjecting shareholders to Swiss withholding tax.

        Under Swiss corporate law, we are required to state our year-end unconsolidated Swiss statutory financial statements in Swiss Francs.
Although distributions that are effected through a return of registered share capital or contributed surplus are expected to be paid in U.S. Dollars,
shareholder resolutions with respect to such distributions are required to be stated in Swiss Francs. If the U.S. Dollar were to increase in value
relative to the Swiss Franc, the U.S. Dollar amount of registered share capital available for future distributions without Swiss withholding tax
will decrease.

         We have certain restrictions on our ability to repurchase our shares.

        The Swiss Code of Obligations limits a corporation's ability to hold or repurchase its own shares. We and our subsidiaries may only
repurchase shares to the extent that sufficient freely distributable reserves (including contributed surplus as determined for Swiss tax purposes)
are available. The aggregate par value of our registered shares held by us and our subsidiaries may not exceed 10% of our registered share
capital. We may repurchase our registered shares beyond the statutory limit of 10%, however, only if the shareholders have adopted a resolution
at a general meeting of shareholders authorizing the board of directors to repurchase registered shares in an amount in excess of 10% and the
repurchased shares are dedicated for cancellation.

         Registered holders of our shares must be registered as shareholders with voting rights in order to vote at shareholder meetings.

        Our articles of association contain a provision regarding voting rights that is required by Swiss law for Swiss companies like us that issue
registered shares (as opposed to bearer shares). This provision provides that to be able to exercise voting rights, holders of our shares must be
registered in our share register (Aktienbuch) as shareholders with voting rights. Only shareholders whose shares have been registered with
voting rights on the record date may participate in and vote at our shareholders' meetings, but all shareholders will be entitled to dividends,
distributions, preemptive rights, advance subscription rights, and liquidation proceeds. The board of directors may, in its discretion, refuse to
register shares as shares with voting rights if a shareholder does not fulfill certain disclosure requirements as set forth in our articles of
association.
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         Certain provisions of our articles of association may reduce the likelihood of any unsolicited acquisition proposal or potential
change of control that our shareholders might consider favorable.

        Our articles of association contain provisions that could be considered "anti-takeover" provisions because they would make it harder for a
third party to acquire us without the consent of our incumbent board of directors. Under these provisions, among others:

�
shareholders may act only at shareholder meetings and not by written consent, and

�
restrictions will apply to any merger or other business combination between our company and any holder of 15% or more of
our issued voting shares who became such without the prior approval of our board of directors,

both of which provisions may only be amended by the affirmative vote of the holders of 80% of our issued voting shares, which could have the
effect of discouraging an unsolicited acquisition proposal or delaying, deferring, or preventing a change of control transaction that might involve
a premium price or otherwise be considered favorably by our shareholders. Our articles of association also contain provisions permitting our
board of directors to issue new shares from authorized or conditional capital (in either case, representing a maximum of 50% of the shares
presently registered in the commercial register and in the case of issuances from authorized capital, until June 22, 2011 unless re-authorized by
shareholders for a subsequent two-year period) without shareholder approval and without regard for shareholders' preemptive rights or advance
subscription rights, for the purpose of the defense of an actual, threatened or potential unsolicited takeover bid, in relation to which the board of
directors, upon consultation with an independent financial advisor, has not recommended acceptance to the shareholders. We note that Swiss
courts have not addressed whether or not a takeover bid of this nature is an acceptable reason under Swiss law for withdrawing or limiting
preemptive rights with respect to authorized share capital or advance subscription rights with respect to conditional share capital. In addition, the
New York Stock Exchange, on which our shares are listed, requires shareholder approval for issuances of shares equal to 20% or more of the
outstanding shares or voting power, with limited exceptions.

 ITEM 1B.    UNRESOLVED STAFF COMMENTS

        Not applicable.

 ITEM 2.    PROPERTIES

Properties

        Our principal offices in the United States are located in Berwyn, Pennsylvania in a facility that we rent. We operate nearly
120 manufacturing, warehousing, and office locations in approximately 25 states in the United States. We also operate over 250 manufacturing,
warehousing, and office locations in over 50 countries and territories outside the United States.

        We own approximately 20 million square feet of space and lease approximately 10 million square feet of space. Our facilities are
reasonably maintained and suitable for the operations conducted in them.
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Manufacturing

        We manufacture our products in approximately 25 countries worldwide. These manufacturing sites focus on various aspects of the
manufacturing processes, including our primary processes of stamping, plating, molding, extrusion, beaming, and assembly. We expect to
continue to migrate our manufacturing activities to lower-cost countries as our customers' requirements shift. In addition, we will continue to
look for efficiencies to reduce our manufacturing costs and believe that we can achieve cost reductions through improved manufacturing
efficiency and through the migration of manufacturing to lower-cost countries.

        Our centers of manufacturing output at September 25, 2009 included sites in the following countries:

Number of Manufacturing Facilities
Electronic

Components
Network
Solutions

Specialty
Products

Undersea
Telecommunications Total

Americas:
United States 15 1 10 1 27
Mexico 4 1 2 � 7
Brazil 1 � � � 1

Europe/Middle East/Africa:
United Kingdom 3 4 1 � 8
Germany 4 3 � � 7
India 4 1 1 � 6
Switzerland 3 1 � � 4
Belgium 1 1 � � 2
Czech Republic 2 � � � 2
France 1 1 � � 2
Italy 2 � � � 2
Spain 2 � � � 2
Austria 1 � � � 1
Hungary 1 � � � 1
Poland 1 � � � 1
Portugal 1 � � � 1

Asia-Pacific:
China 13 2 � � 15
Japan 1 � 2 � 3
Korea 1 � � � 1
Malaysia � 1 � � 1
New Zealand 1 � � � 1
Singapore 1 � � � 1
Thailand � 1 � � 1

Total 63 17 16 1 97

        We estimate that our manufacturing production by region in fiscal 2009 was approximately: Americas�30%, Europe/Middle
East/Africa�40%, and Asia-Pacific�30%.

        We expect that manufacturing production will continue to increase in the Asia-Pacific region as a percentage of total manufacturing as this
region continues to experience strong growth and our customers' manufacturing continues to migrate to the region.
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 ITEM 3.    LEGAL PROCEEDINGS

Tyco Electronics Legal Proceedings

        In the ordinary course of business, we are subject to various legal proceedings and claims, including antitrust claims, product liability
matters, environmental matters, employment disputes, disputes on agreements, and other commercial disputes. In addition, we operate in an
industry susceptible to significant patent legal claims. At any given time in the ordinary course of business, we are involved as either a plaintiff
or defendant in a number of patent infringement actions. If infringement of a third party's patent were to be determined against us, we might be
required to make significant royalty or other payments or might be subject to an injunction or other limitation on our ability to manufacture or
sell one or more products. If a patent owned by or licensed to us were determined to be invalid or unenforceable, we might be required to reduce
the value of the patent on our balance sheet and to record a corresponding charge, which could be significant in amount.

        Management believes that these legal proceedings and claims likely will be resolved over an extended period of time. Although it is not
feasible to predict the outcome of these proceedings, based upon our experience, current information and applicable law, we do not expect that
these proceedings will have a material adverse effect on our results of operations, financial position, or cash flows. However, one or more of the
proceedings could have a material adverse effect on our results of operations, financial positions, or cash flows in a future period.

Legal Matters under Separation and Distribution Agreement

        The Separation and Distribution Agreement among us, Tyco International, and Covidien provided for the allocation among the parties of
Tyco International's assets, liabilities, and obligations attributable to periods prior to our and Covidien's separations from Tyco International on
June 29, 2007. Under the Separation and Distribution Agreement, we assumed the liability for, and control of, all pending and threatened legal
matters at separation related to our business or assumed or retained liabilities, and will indemnify the other parties for any liability arising out of
or resulting from such assumed legal matters. Tyco Electronics remains responsible for 31% of certain potential liabilities that may arise from
litigation pending or threatened at separation that was not allocated to one of the three parties, and Tyco International and Covidien are
responsible for 27% and 42%, respectively, of such liabilities. If any party defaults in payment of its allocated share of any such liability, each
non-defaulting party will be responsible for an equal portion of the amount in default together with any other non-defaulting party, although any
such payments will not release the obligation of the defaulting party. Subject to the terms and conditions of the Separation and Distribution
Agreement, Tyco International manages and controls all the legal matters related to the shared contingent liabilities, including the defense or
settlement thereof, subject to certain limitations. All costs and expenses that Tyco International incurs in connection with the defense of such
litigation, other than the amount of any judgment or settlement, which will be allocated in the manner described above, will be borne equally by
Tyco International, Covidien, and us.

Tyco International Legal Proceedings

Securities Class Actions and Settlement

        As previously reported in our periodic filings, prior to the separation, Tyco International and certain of its former directors and officers
were named as defendants in over 40 purported securities class action lawsuits. As a part of the Separation and Distribution Agreement, any
existing or potential liabilities related to the securities class actions were allocated among Tyco International, Covidien, and us. We are
responsible for 31% of potential liabilities that may arise upon the resolution of the remaining pending litigation. Most of the securities class
actions were transferred to the United States District Court for the District of New Hampshire for coordinated or consolidated pre-trial
proceedings.
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A consolidated securities class action complaint was filed in these proceedings and on June 12, 2006, the court entered an order certifying a class
"consisting of all persons and entities who purchased or otherwise acquired Tyco securities between December 13, 1999 and June 7, 2002, and
who were damaged thereby, excluding defendants, all of the officers, directors and partners thereof, members of their immediate families and
their legal representatives, heirs, successors or assigns, and any entity in which any of the foregoing have or had a controlling interest." As
previously reported, Tyco International settled 32 of the purported securities class action lawsuits arising from the actions alleged to have been
taken by its prior management, for which we were responsible for 31%. All legal contingencies that could have affected the final order entered
in the United States District Court for the District of New Hampshire approving the settlement expired on February 21, 2008. As of the opt-out
deadline for the settlement, Tyco International received opt-out notices from individuals and entities totaling approximately 4% of the shares
owned by class members. A number of these individuals and entities filed actions separately against Tyco International and/or Tyco
International, Covidien, and us, all of which have been settled subsequently. In addition, several cases asserting claims arising under the
Employee Retirement Income Security Act ("ERISA") were filed, all of which have been settled. See Note 15 to the Consolidated and
Combined Financial Statements for further information regarding settlements of securities cases and reserves. Only three of the securities cases
remain outstanding.

Outstanding Securities Actions

        As previously reported, on October 30, 2003, Stumpf v. Tyco International Ltd., et al. was transferred to the United States District Court for
the District of New Hampshire by the Judicial Panel on Multidistrict Litigation. The complaint asserts claims against Tyco International based
on Sections 11 and 15 of the Securities Act of 1933 (the "Securities Act") and Sections 10(b) and 20(a) of the Exchange Act. This action is in the
pre-trial stage.

        As previously reported, an action filed on September 2, 2004 captioned Jasin v. Tyco International Ltd., et al. is pending in the United
States District Court for the District of New Hampshire. The pro se plaintiff named as additional defendants Tyco International (U.S.) Inc. and
certain of Tyco International's former executives. Plaintiff's complaint asserts causes of action under Section 10(b) of the Exchange Act and
Rule 10b-5 promulgated thereunder, as well as Section 11 of the Securities Act. Claims against the former executives also are asserted under
Section 14(a) of the Exchange Act and Rule 14a-9 promulgated thereunder and Section 20A of the Exchange Act, as well as Sections 11,
12(a)(2) and 15 of the Securities Act. Plaintiff also asserts common law fraud, negligent misrepresentation, unfair trade practice, breach of
contract, breach of the duty of good faith and fair dealing, and violation of Section 1-402 of the Pennsylvania Securities Act of 1972. This action
is in the pre-trial stage.

        As previously reported, the Judicial Panel on Multidistrict Litigation transferred Hall v. Kozlowski, et al., an action relating to plaintiff's
employment, 401(k) and pension plans, and ownership of Tyco International stock, to the United States District Court for the District of New
Hampshire. This action is in the pre-trial stage.

Investigations

        As previously reported, Tyco International and others received various subpoenas and requests from the SEC's Division of Enforcement,
the U.S. Department of Labor, the General Services Administration, and others seeking the production of documents in connection with various
investigations into Tyco International's governance, management, operations, accounting, and related controls prior to the separation. The
Department of Labor is investigating Tyco International and the administrators of certain of its benefit plans. Tyco International has advised us
that it cannot predict when these investigations will be completed, nor can it predict what the results of these investigations
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may be. It is possible that Tyco International will be required to pay material fines or suffer other penalties, and pursuant to the liability sharing
provisions of the Separation and Distribution Agreement, a portion of such payments may be allocated to us. It is not possible to estimate the
amount of loss, or range of possible loss, if any, that might result from an adverse resolution of these matters. As a result, our share of such
potential losses also is not estimable and may have a material adverse effect on our results of operations, financial position, or cash flows.

Compliance Matters

        As previously reported, Tyco International received and has responded to various allegations that certain improper payments were made by
Tyco International subsidiaries, including Tyco Electronics subsidiaries, in recent years prior to the separation. Tyco International reported to the
U.S. Department of Justice and the SEC the investigative steps and remedial measures that it had taken in response to the allegations, including
that it retained outside counsel to perform a company-wide baseline review of its policies, controls, and practices with respect to compliance
with the Foreign Corrupt Practices Act, and that it would continue to investigate and make periodic progress reports to these agencies. To date,
our baseline review has revealed that some of our former business practices may not comply with FCPA requirements. At this time, we cannot
predict the outcome of these matters and other allegations reported to regulatory and law enforcement authorities and therefore cannot estimate
the range of potential loss or extent of risk, if any, that may result from an adverse resolution of these matters. However, it is possible that we
may be required to pay judgments, suffer penalties, or incur settlements in amounts that may have a material adverse effect on our results of
operations, financial position, or cash flows. Any judgment, settlement, or other cost incurred by Tyco International in connection with these
matters not specifically allocated to Tyco International, Covidien, or us would be subject to the liability sharing provisions of the Separation and
Distribution Agreement.

Litigation Matters Related to Our Former Wireless Systems Business

State of New York Contract

        On September 19, 2005, our former Wireless Systems business was awarded a twenty-year lease contract with the State of New York (the
"State") to construct, operate, and maintain a statewide wireless communications network for use by state and municipal first responders. On
August 29, 2008, we were served by the State with a default notice related to the first regional network, pursuant to the contract. Under the terms
of the contract, we had 45 days to rectify the purported deficiencies noted by the State. On October 16, 2008, we informed the State that all
technical deficiencies had been remediated and the system was operating in accordance with the contract specifications and certified the system
ready for testing. The State conducted further testing during November and December 2008. On January 15, 2009, the State notified us that, in
the State's opinion, we had not fully remediated the issues cited by the State and it had determined that we were in default of the contract and
that it had exercised its right to terminate the contract. The State contends that it has the right under the contract to recoup costs incurred by the
State in conjunction with the implementation of the network, and as a result of this contention, on January 16, 2009, the State drew down
$50 million against an irrevocable standby letter of credit funded by us. The State has the ability to draw up to an additional $50 million against
the standby letter of credit, although we dispute that the State has any basis to do so.

        On February 13, 2009, we filed a claim in the New York Court of Claims, seeking over $100 million in damages, and alleging a number of
causes of action, including breach of contract, unjust enrichment, defamation, conversion, breach of the covenant of good faith and fair dealing,
the imposition of a constructive trust, and seeking a declaration that the State terminated the contract "for convenience." On September 25, 2009,
the Court granted the State's motion to dismiss all counts of the complaint, with the exception of the breach of contract claims. On November 16,
2009, the State filed an answer to the complaint and counterclaim. The counterclaim asserts a claim for breach of contract
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and alleges that the State has incurred damages in excess of $275 million. We believe that the counterclaim is without merit and intend to
vigorously pursue our claims in this matter. The parties are now proceeding with discovery.

Com-Net

        At September 25, 2009, we had a contingent purchase price commitment of $80 million related to our fiscal 2001 acquisition of Com-Net,
representing the maximum amount payable to the former shareholders of Com-Net only after the construction and installation of a
communications system for the State of Florida is finished and the State of Florida has approved the system based on the guidelines set forth in
the contract. Under the terms of the purchase and sale agreement, we do not believe we have any obligation to the sellers. However, the sellers
have contested our position and initiated a lawsuit in June 2006 in the Court of Common Pleas in Allegheny County, Pennsylvania, which is in
the motion pleading and discovery phase.

 ITEM 4.    SUBMISSION OF MATTERS TO A VOTE OF SECURITY HOLDERS

        No matters were submitted to security holders for a vote during the fourth quarter of the fiscal year ended September 25, 2009.
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 PART II

 ITEM 5.    MARKET FOR REGISTRANT'S COMMON EQUITY, RELATED STOCKHOLDER MATTERS AND ISSUER
PURCHASES OF EQUITY SECURITIES

Market Information

        Tyco Electronics' common shares are listed and traded on the New York Stock Exchange ("NYSE") under the symbol "TEL," and began
trading on the NYSE on a "when-issued" basis on June 14, 2007 prior to Tyco Electronics' spin-off from Tyco International on June 29, 2007.
The following table sets forth the high and low closing sales prices of Tyco Electronics' common shares as reported by the NYSE for the
quarterly periods during the fiscal years ended September 25, 2009 and September 26, 2008.

Market Price Range
Fiscal Year Ended September 25, 2009 High Low
First Quarter $ 27.66 $ 12.97
Second Quarter 17.55 7.44
Third Quarter 20.39 10.54
Fourth Quarter 23.94 16.68
Fiscal Year Ended September 26, 2008
First Quarter $ 37.97 $ 31.36
Second Quarter 37.13 31.18
Third Quarter 40.12 34.04
Fourth Quarter 37.40 26.90
        The number of registered holders of Tyco Electronics' common shares at November 16, 2009 was 35,741.

Dividends

        The following table sets forth (in U.S. Dollars) the dividends paid on Tyco Electronics' common shares during the quarterly periods
presented below.

Fiscal Year Ended September 25, 2009
Dividend per

Common Share
First Quarter $ 0.16
Second Quarter 0.16
Third Quarter 0.16
Fourth Quarter(1) 0.16
Fiscal Year Ended September 26, 2008
First Quarter 0.14
Second Quarter 0.14
Third Quarter 0.14
Fourth Quarter 0.14

(1)
Paid in the form of a reduction of registered share capital. The reduction was declared in Swiss Francs ("CHF") at CHF 0.17 and paid in U.S. Dollars
based on a U.S. Dollar/Swiss Franc exchange rate shortly before declared.

        Future dividends on our common shares or reductions of registered share capital for distribution to shareholders, if any, must be approved
by our shareholders. In exercising their discretion to recommend to the shareholders that such dividends or distributions be approved, our board
of directors will
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consider our results of operations, cash requirements and surplus, financial condition, statutory requirements of applicable law, contractual
restrictions, and other factors that they may deem relevant. We may from time to time enter into financing agreements that contain financial
covenants and restrictions, some of which may limit our ability to pay dividends or to distribute capital reductions.

Performance Graph

        Set forth below is a graph comparing the cumulative total shareholder return on Tyco Electronics' common shares against the cumulative
return on the S&P 500 Index and the Dow Jones Electrical Components & Equipment Index, assuming investment of $100 on June 14, 2007, the
first day of "when-issued" trading of Tyco Electronics' common shares on the NYSE prior to our separation from Tyco International on June 29,
2007, including the reinvestment of dividends, and the investment of $100 in the Indexes on June 14, 2007. The graph shows the cumulative
total return as of the fiscal years ended September 28, 2007, September 26, 2008, and September 25, 2009. The comparisons in the graph below
are based upon historical data and are not indicative of, nor intended to forecast, future performance of the common shares.

COMPARISON OF CUMULATIVE TOTAL RETURN
AMONG TYCO ELECTRONICS LTD., S&P 500 INDEX

AND DOW JONES ELECTRICAL COMPONENTS AND EQUIPMENT

6/14/07* 9/28/07 9/26/08 9/25/09
Tyco Electronics Ltd. 100.00 91.56 71.65 61.15
S&P 500 100.00 100.34 78.28 72.88
Dow Jones Electrical Components & Equipment 100.00 99.97 78.08 75.75

*
$100 invested on 6/14/07 in Tyco Electronics' common shares, including reinvestment of dividends, and $100 invested on 6/14/07 in Indexes. Indexes
calculated on month-end basis.
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Issuer Purchases of Equity Securities

        The following table presents information about our purchases of our common shares during the fiscal quarter ended September 25, 2009:

Period

Total Number
of Shares

Purchased(1)

Average
Price

Paid Per
Share(1)

Total Number of
Shares

Purchased
as Part of
Publicly

Announced
Plans or

Programs(2)

Maximum
Approximate
Dollar Value

of Shares that May
Yet Be Purchased
Under the Plans
or Programs(2)

June 27�July 24, 2009 27,762 $ � � $ 606,379,371
July 25�August 28, 2009 3,161 � � 606,379,371
August 29�September 25, 2009 4,418 � � 606,379,371

Total 35,341 $ � � $ 606,379,371

(1)
This column includes the following transactions which occurred during the fiscal quarter ended September 25, 2009:

(i)
the acquisition of 35,341 common shares from individuals in order to satisfy tax withholding requirements in connection with the vesting of
restricted shares issued under equity compensation plans.

(2)
Our $2.0 billion share repurchase program authorizes us to purchase a portion of our outstanding common shares from time to time through open
market or private transactions, depending on business and market conditions. The share repurchase program does not have an expiration date.

 ITEM 6.   SELECTED FINANCIAL DATA

        The following table presents selected consolidated and combined financial and other operating data for Tyco Electronics. The consolidated
and combined statement of operations data for fiscal 2009, 2008, and 2007 and the consolidated balance sheet data as of September 25, 2009 and
September 26, 2008 are derived from our audited consolidated and combined financial statements included elsewhere in this Annual Report. The
combined statement of operations data for fiscal 2006 and 2005 and the consolidated and combined balance sheet data as of September 28, 2007,
September 29, 2006 and September 30, 2005 are derived from our audited consolidated and combined financial statements not included
elsewhere in this Annual Report.

        The data presented below should be read in conjunction with our Consolidated and Combined Financial Statements and accompanying
notes and "Management's Discussion and Analysis of Financial Condition and Results of Operations" included elsewhere in this Annual Report.
Our consolidated and combined financial information may not be indicative of our future performance and does not necessarily reflect what our
financial position and results of operations would have been had we operated as an independent, publicly-traded company prior to June 29, 2007.
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As of or for Fiscal

2009(1) 2008(2)(6) 2007(3)(6) 2006(4)(6) 2005(5)(6)

(in millions, except per share data)
Statement of Operations Data
Net sales $ 10,256 $ 14,373 $ 12,574 $ 11,431 $ 10,543
Gross income 2,536 4,173 3,719 3,556 3,322
Pre-Separation litigation charges, net 144 22 887 � �
Separation costs � � 44 � �
Restructuring and other charges (credits), net 375 219 92 7 (312)
Impairment of goodwill 3,547 103 � � �
Operating income (loss) (3,474) 1,663 655 1,679 1,890
Income (loss) from continuing operations (3,100) 1,527 (214) 1,402 949
Income (loss) from discontinued operations,
net of income taxes (156) 255 (340) (201) 184
Cumulative effect of accounting change, net of
income taxes � � � (8) 11
Net income (loss) $ (3,256) $ 1,782 $ (554) $ 1,193 $ 1,144
Per Share Data(7)

Basic earnings (loss) per share:
Income (loss) from continuing operations $ (6.75) $ 3.16 $ (0.43) $ 2.82 $ 1.91
Net income (loss) (7.09) 3.69 (1.11) 2.40 2.30

Diluted earnings (loss) per share:
Income (loss) from continuing operations $ (6.75) $ 3.14 $ (0.43) $ 2.82 $ 1.91
Net income (loss) (7.09) 3.67 (1.11) 2.40 2.30

Cash dividends declared and distributions
approved per common share $ 0.64 $ 0.58 $ 0.14 $ � $ �
Balance Sheet Data
Total current assets $ 5,579 $ 7,635 $ 10,545 $ 7,245 $ 6,902
Total assets 16,220 21,600 23,688 19,091 18,473
Total current liabilities 2,615 3,387 6,218 3,181 3,204
Long-term debt and obligations under capital
leases 2,316 3,161 3,373 3,371 3,816
Total equity 7,016 11,073 11,377 11,160 9,842
Working capital(8) 2,964 4,248
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